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NEW TOOL 


speeds application 


Dual Roll-Puff Applicator now 
available ... lets you draw a 
line . . . get into corners for 
amazing kill and control 


Now, Davison Dri-Die 67, praised by pest 
control operators from coast-to-coast for effec- 
tive kill and control of roaches, fleas, dry wood 
termites and other insects, may be rolled or 
blown from Davison’s new Dual Roll-Puff 
Applicator. 


Just an easy motion with the polyethylene 
container and its roll-on attachment and you 
draw a line across which an insect moves only 
to die... a squeeze with the nozzle attach- 
ment and a puff of Davison Dri-Die is blown 
into those hard-to-get-at spots in wall spaces, 
attic areas, switch boxes, etc. 


The new Davison squeeze dispenser is avail- 
able through your favorite ‘ 


distributor of pest control 
chemicals and equipment. 


W.R. Grace & Co., Davison Chemical Division 
Baltimore 3, Maryland 


Send me complete Dri-Die® Data File, free 


Company 


Address 
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Somewhere in this country members of the pest 
control industry are working today on legislative 
problems. Either they are revising poorly written 
existing laws, or are struggling with the wording of 
a new one proposed by city or state legislatures. 

For the most part each PCO group has to solve 
its own problems, search out what other states or 
municipalities have done, and then attempt to come 
up with a law that looks workable to them. Weeks, 
and sometimes months are spent writing, phoning, 
conferring. This unproductive time could be great- 
ly reduced if to guide them there was a model law 
covering general pest control, termite control, and 
fumigation. 

Why has this industry been so slow in establish- 
ing such a model? The Chemical Specialties Manu- 
facturers Association has model laws covering fields 
affecting CSMA members. In most cases recom- 
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Why Is There No Model? 


mendations are followed closely and uniformity re 
sults. 

Whether you’re for legislation or against it makes 
little difference. The pressure for regulation of 
PCO activities is usually brought by persons not 
directly associated with the pest control industry; 
but it’s the PCO who has to protect his interests if 
proposals get into the legislative hopper. He’s 
drawn into it no matter what his stand is. 

In our frequent contacts with PCOs over the 
country, the one subject that is brought up most 
often, and seems to take the most time, is legislation. 
Why can’t some qualified group collate the experi- 
ence of industry members in states and cities that 
have legislation, confer with qualified legal counsel, 
and then write a set of regulations which can serve 
as a model for anyone faced with industry legisla- 
tion. It needs to be done. 
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GIVES P.C.0.'s THESE ADVANTAGES : 


Greater customer satisfaction. 





’ Eliminates costly call-backs. 
/ Will not harm growing plants 
/ and shrubs. 
- Economical--a little goes 
f a long way. 


Available in all popular 
formulations. 





i se. 
- On all chemicols, read directions ond cautions before u 


For latest technical information on ORTHO Dieldrin 











call or write any sales office listed below. 
Salt Lake City, Utah « Maryland Heights, Mo. 


Maumee, Ohio « Haddonfield, N.J ® 
Portland Ore. « Sacramento, Calif. 
Springfield, Mass, @ Medina, N.Y. 

Shreveport, la. « Menphis, Tenn. 

San Jose, Calif. « Fresno, Calif. 

Whittier, Calif. e« Phoenix, Ari { 

Columbia, $.C. 
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California Spray-Chemical Corp. 











A Subsidiary of Califor 
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ad mg 








When Writing to Advertisers Please Mention PEST CONTROL 

















WAR 


ca 


oe a 


FAR 


Every minute Pest Control Operators throughout the world are 
using WARFARIN successfully to overcome rat and 


mouse infestations. 


Eve ry da y Pest Control Operators become more and more con- 
vinced that WARFARIN is the rodenticide of choice. 
No other rodent control compound has so completely 


won the confidence of the industry. 


Every year _ since its introduction in 1950 the leading rat and 
mouse killer has been WARFARIN. Because of its 
unequalled record for safety and its unsurpassed 
record of performance, WARFARIN has constantly 
maintained its position as the world’s foremost 


rodenticide. 


WISCONSIN 
ALUMNI 
RESEARCH 


FOUNDATION POST OFFICE BOX 2217, MADISON 5, WISCONSIN 
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for economical, more effective control 





HOUSEHOLD INSECTS 


y 


DIAZINON 


Controls roaches (including resistant strains), flies, ants, silverfish, fleas, 
brown dog ticks, chiggers, lawn chinch bugs. 
Long residual action. No xylene odor. Positive 
control — cuts down costly call-backs. 


broad spectrum 
insecticide 


MITES Ch LO ah BENZI LATE safe effective miticide 


Controls many species of mites, including clover mites 
infesting shrubbery and lawns around dwellings. Controls 
phosphate-resistant strains. Long residual action. 


SIMAZINE pre-emergence herbicide 


For use during late fall to early spring. 


ATRALINE | icrsicic 


For either pre or post emergence application during 
late spring and early summer. 
Effective, safe non-corrosive triazine herbicides for control of broadleaf weeds and 


grasses in walks, paths, driveways, roadways, parking lots, railroad sidings, and 
around industrial sites. 


ORIGINATORS OF DOT INSECTICIDES Geity GEIGY AGRICULTURAL CHEMICALS 


Division of Geigy Chemical Corporation « Saw Mill River Road, Ardsley, N.Y. 
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Smithsonian Institution, Washington, 


Pest |Coutrol tu 


Art Galleries and Natural History M\USEU/VIS 


APESTRIES, paintings, 

antiques, extensive insect and 
stuffed animal collections—these 
are all high-priced and_ likely 
prey for insects unless chemically- 
treated. That’s why no art or 
natural history museum ean af- 
ford to be without qualified pest 
control service—whether staff- or 
PCO-performed. 

Large museums and art galler- 
ies usually skill their own person- 
nel to handle pest control, but 
smaller, tightly budgeted institu- 
tions can’t always afford this. 
So the PCO may be brought in 
for contract preventive treatment. 
Other institutions on a_ limited 
budget may rely on their air- 
tight cabinets and exhibit cases 
to keep insects out, calling the 
PCO only for one-shot service 
when dermestids or moths show 
up in specimens. Then there are 
the less frequent, but far more 
uncommon termite calls. Most 
museums are housed in older-type, 
sometimes ‘‘run-down’’ buildings 
ideally suited to invasion by ter- 
mites or other wood-eaters. 

All in all then, museums have 
an overall need for top-notch pest 
control service. In natural history 
museums, the chief pests are 
clothes moths and dermestids; in 
art museums,.silverfish and 
moths. PC editors learned this 
after talking with art gallery and 
museum curators in several cities, 
including those at the famed 


Smithsonian Institution in Wash- 
ington, D. C. 

‘‘Large or small, it makes no 
difference with museums,” one 
Southern gallery curator told PC. 
‘“‘Every art or natural history 
museum must have insect control 
service at one time or another. 
There is a constant movement in 
and out of very old objects and 
works of art. All of these pieces 
must be insect free. One small 
infestation might result in hun- 
dreds of thousands of dollars 
damage.”’ 

Chicago’s Museum of Natural 
History: Only 1 Insect-Free Dept. 

Even in Chieago’s _ giant, 
sprawling Museum of Natural 
History, there’s only one depart- 
ment without insect worries. 
That’s the geology department, 
which has no organic matter to 
attract insects. 

But all other departments need 
regular preventive treatment. To 
euard against moth attack in its 
anthropology department, Chi- 
cago’s Museum of Natural His- 
tory cleans all perishable  speci- 
mens, when possible, before they 
are filed. This destroys any moth 
larvae clinging to such materials 
as feathers, textiles, furs, hides, 
or hair. Onee cleaned, the speci- 
mens are then stored in one of 
seven air-tight, dust-free 
‘‘poison’’ rooms and_ exposed 
twice yearly to 2 gallons of ethyl- 
ene dichloride and carbon tetra- 
chloride in open containers. 
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Because this gas is toxie to man 
under prolonged exposure, mu- 
seum personnel entering a ‘“‘poi- 
son’’ room wear a gas mask. If 
they plan to work for a long pe- 
riod in the room, a blower is 
turned on 24 hours in advance to 
remove all fumes. Later, of 
course, the room must be re- 
treated. Textiles that can be 
stretched flat are stored in  spe- 
cial, custom-made, steel cabinets 
treated with —paradichloroben- 
zene. 


Since there are no poison rooms 
in the zoology department, the 
museum’s small bird and mammal 
skins are stored in air-tight cabi- 
nets, treated twice a year with 
paradichlorobenzene and naph- 
thalene erystals. 


The same two chemicals are 
also used in a room where the 
museum’s large furs are stored. 
In addition to this preventive 
treatment, incoming hides are 
soaked in drums filled with a 
solution of Eulan, a moth repel- 
lent, and arsenic (1 ounce of ar- 
senic to 1 gallon of carrier) after 
the flat hides have been shaved, 
tanned, and oiled. Periodically, 
they are also cleaned. 

As in most other departments 
of a natural history museum, the 
dermestid is the chief problem 
pest of bird and mammal colleec- 
tions. Except for feathers or fur, 
these insects can consume an en- 
tire specimen if allowed to feed 
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long enough. As a matter of facet, 
the Chicago Museum of Natural 
History, as well as several other 
large museums, maintains cul- 
tures of dermestids just for that 
purpose — to clean up bones of 
animals that are to go on exhibit 
or into study collections. 

Dermestids even attack insect 
specimens. So to protect insect 
collections, incoming. specimens 
are chamber - fumigated with 
ethylene dichloride and earbon 
tetrachloride for 24-48 hours. 
Once fumigated, they are stored 
treated with naphtha- 
lene, then inspected once a year. 
If damage is later found in a 
drawer, all items in the drawer 
are fumigated twice. 

Not even plant specimens are 
immune to insect attack. Un- 
treated plants that come to the 
Chicago museum are placed in a 


in cases 


chamber and given an 8-hour 
heat treatment at 160°F. These 


dried plants are then dipped in 
a solution of 95% ethyl aleohol 
and 5% bichloride of mercury. 
Once specimens have been blotted 
and dried and the alcohol has 
evaporated, they are placed in 
air-tight cases treated with para- 
dichlorobenzene. If not sufficient- 
ly dried, the plants are subject to 
mold growth damage. 

Because bichloride of mereury 
is so toxie, an exhaust fan is 


operated during the treatment, 
and applicators wear rubber 


gloves, using forceps to prevent 
the solution from touching their 
skin. 

Although treatment of stored 
specimens varies from one de- 
partment to another within the 
museum, all exhibit cases are pro- 
tected from insects with the same 
chemical combination — ethylene 
dichloride and earbon tetrachlo- 
ride. 


Smithsonian Also An 
Ethylene Dichloride User 


This is the same combination 
recently approved by the U.S. 
Public Health Service for use at 
the Smithsonian Institution, 
where 12 million specimens must 
be protected from insect attack. 
James <A. Dulaney, assistant 
buildings manager, told PC a for- 
mulation of sodium arsenite has 
been approved for use on the 14- 
inch felt band that runs round 
the inside door frame on all stor- 
age cabinets and drawers used at 
the Smithsonian. The felt is 
soaked in the chemical, then 
glued onto the inside cabinet 
frame where it meets the door. 
Not only does the chemically- 
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treated liner keep insects out, 
but it makes cabinets air-tight, as 
well. 

‘‘As further protection against 
insects,’’ Dulaney said, ‘‘a small 
open metal cup on the inside door 
panel is charged with Dow-fume 
twice a year to impregnate the 
air inside the vault, once the door 
is closed.”’ 

Twice a year, specimens in the 
Smithsonian’s mammal collection 
are fumigated by two men for 
dermestids and clothes moths, 
using liquid Dow-fume. Two 
ounces are applied in small cases 
and 6 ounces in large ones. 

In the regular, large mammal 
exhibit cases 17 feet wide and 12 
feet high, canisters containing 
about 2 pounds of paradichloro- 
benzene fine crystals are applied 
under the floor covering and 
along the framework of the ease. 
If roaches happen to show up, 
sodium fluoride is put out. Furs 
in storage are protected by re- 


frigeration. 
Some museum authorities in 


other cities have pondered the 
possibility of applying DDT 
directly to specimens, but so far, 
very little experimental work 
has been done along this line 
since it is thought the DDT might 
decompose the skin or hide upon 
which it is applied. ‘‘We do 








know,’’ one West Coast curator 
said, ‘‘that paradichlorobenzene 
applied directly to specimens will 
decompose them, almost emulsi- 
fying the specimen.’’ 

Cleveland Museum’s Skelly 
Tries DDT, Chlordane on Hides 


However, one man that is mak- 
ing experiments with the direct 
application of DDT, as well as 
chlordane, to hides is James 
Skelly, registrar of Cleveland’s 
new Museum of Natural History. 
He is using various percentages 
of DDT and chlordane in a water 
base on the back and flank of an 
antelope and waterbuck to study 
the effect of the chemicals on the 
hide. Will they affect the color, 
shrink or crack the hide, cause 
the hair to break off or fall out? 
This is what Skelly hopes to find 
out. He applies three or four dif- 
ferent combinations of _ these 
chemicals every six months to 6- 
inch square patches of hide. The 
specimens are old ones that would 
otherwise be discarded. 

‘‘After six years now, none of 
the sprayed spots on the hides 
have been impaired,’’ Skelly said. 
“If this experiment is successful 
—and we plan to carry it on an- 
other three or four years yet — 
this might help eliminate any 
need for refrigeration of furs and 





Adventures of Mort 


by Gerald Curtis 








THE NEW SERVICEMAN 





“Well, sir, I think that will take care of your bedbug 
problem. Too bad you weren’t well enough to get up 
while I sprayed.” 
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NEW: 


B&G “‘BAN-DRIP’’ GUN 


PERMANENTLY 
DRIP-PROOF 


cuts off quick and clean 
after 16,000 
field tests* 





Once again B&G pioneers with new and better 
equipment for the PCO. Now! comes the sensational 
B&G ‘’-BAN-DRIP’’ GUN — guaranteed drip-proof forever. And it’s easier 
to use because the hose connects to the butt instead of to the nozzle, elimi- 
nating awkward interference. 


WON’T DRIP BECAUSE OF ITS REVOLUTIONARY NEW DESIGN 
@ Contains only five simple parts, including built-in strainer and two easily replaceable 
gaskets. No skill needed to change gaskets. 


@ Hose connects to butt of gun. 


CAN’T DRIP BECAUSE OF ITS REVOLUTIONARY NEW MATERIALS 
@ Frame and trigger of unbreakable, rustproof Fiberglas. Rugged Strength to last a life- 
time — light in weight for easier handling. 


@ All machine parts in contact with chemicals are of brass or stainless steel — will not 
rust or corrode. 


@ Washers of tough, chemically-inert Teflon — cannot deteriorate. 
@ Valve rod and chemical tube are of non-corrosive stainless steel. 


Contains no aluminum or other parts which can pit, rust, corrode or deteriorate. Remains 
drip-proof permanently! 


* FIELD-TESTED ON THE JOB FOR 4 MONTHS—Six 
B&G ‘“BAN-DRIP’’ GUNS were tested in actual on- 
the-job operations for a period of four months. This 


represents a total of over 16,000 continuous tests 


During this time not a single drip occurred — and 
PLUMSTEADVILLE, PA. not a single replacement was necessary. Proof posi- 
BRANCH OFFICE tive that the B&G “BAN-DRIP” is absolutely drip- 
2640 Myrtle Springs Rd. Dallas 20, Texas proof. 
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You get profit-performance with 


HUDSON Sprayers and Dusters 











| 
FOR APPLYING INSECTICIDES, 








The Matador® or Peerless* available 
in 15-, 30-, 50-, 100-, 150- and 250- 
gallon sizes, up to 10 gpm discharge 
and pressures to 600 psi, on skids for 
your truck, or on tires. All-purpose 
sprayers suited to all the profit-pro- 
ducing spraying jobs you want to do. 


FOR SELECTIVE DUSTING... 


the Admiral*, world’s best known iz 
duster. Applies any powder, 3 
including Cyanogas for rodent eS 
control. Has pre-lubricated tp 


plunger, valve that keeps dust 
out of pump, 21-inch extension 
tube with all-angle swivel nozzle. 
Holds about a pound of dust. 


disinfectants, deodorants...the 
Rival® electric sprayer with time 
switch for unattended spraying. 
Fine for closed area treatment. 
Has 3-quart stainless steel con- 
tainer. Also the Wizard*, with 24-ounce grad- 
uated glass jar container. Discharges about an 
ounce per minute in fine fog. 


FOR “DRIP-NOT” SPRAYING... 


the X-Pert® compression sprayer...the sprayer 
that maintains selected nozzle pressure to apply 
pesticides most effectively, pre- 
cisely, economically, profitably. 
Has every feature you need. In 
galvanized or stainless steel...4-, 
3- and 2-gallon sizes. 






FOR POWER 
DUSTING... 





The engine-powered Bak-Pak*duster. 
It’s comfortable to carry, has left- 
hand finger-tip control of engine and 
dust feed. Ideal for large area cover- 
age. Available with mist attachment 
to assure adherence of dust or to 
spray liquid concentrate. 


for complete details, mail the coupon 


H.D. HUDSON MANUFACTURING COMPANY 


SIGN OF THE BEST BUY 


589 E. ILLINOIS ST., CHICAGO 11, ILLINOIS 
a! Without obligation, please send information, as checked: 


© Compression sprayers 
©) Power sprayers 


C2 Electric sprayers 
O Hand or C power dusters 





lf NAME 
ADDRESS 





* TRADE MARK 
© 1958 H.D.H. MFG. CO, CITY 


STATE 
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constant 
mens.” 

Like the Smithsonian, the 
Cleveland Museum of Natural 
History uses moth-tight, welded, 
heavy steel cabinets for the stor- 
age of bird and mammal skins, 
Indian materials, ete. These eabi- 
nets are 34 feet deep, 2% feet 
wide, and 6 feet high. The 4- 
inch felt lining around the in- 
side framework of the storage 
cabinet has been ‘‘painted’’ with 
15% chlordane in a water base 
and three small, half-inch deep, 
paper trays inside each cabinet 
are filled with paradichloroben- 
zene erystals. 

Exhibit 


fumigation of  speci- 


cases made by Rem- 


ington Rand also have a ehlor- 
dane-treated cotton beading at 


the possible places of entry for 
moths. Skelly said the chemical 
has an 18-month residual. The 
cabinet must be taken apart for 
retreatment. 

‘“We hope to add a 9-foot by 
12-foot fumigation chamber for 
eyanide fumigations,’’ he added. 
‘““Two years ago when the Cleve- 
land museum moved from its old 
location to its present site, all 
specimens were placed in a home 
owned by the museum and eya- 
nide-fumigated for five days. As 
long as no one went within 50 to 
100 feet of the house, the hazard 
was minimized. There was little 
danger here since there was a 
watchman on the premises at all 
times during treatment, the house 
was in a secluded area of town, 
and we had warning signs posted 
all around it.’’ 

Skelly said that on the few oc- 
casions roaches or other more 
common household pests appear 
at the museum, he simply uses a 
DDT or malathion aerosol and 
space sprays. Because the mu- 
seum has no eafeteria or food 
serving facilities, such infesta- 
tions are uncommon. He indi- 
cated the larger museums — 
Cleveland’s has two million speci- 
mens — usually have cafeterias 
that can be a source of household 
insects or even rodents. 

‘‘Natural history 
must exercise every 
to protect their 
Skelly observed. ‘‘Few people 
realize the expense involved in 
the preparation of mounted ani- 
mals. Not only is there the initial 
expense of catching each animal, 
but the taxidermist must make a 
clay mannikin or sculpture of 
the animal as it would look with- 
out its skin. A duplicate of this 
is cast from plaster and the hide 
is stretched over it. It’s an ex- 


museums 
precaution 
specimens,’ 
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Polyethylene Bags 
Keep Bait Fresh, 
Dry, Mold-Free! 





Donaco’s new water- 

proof throw bags 

enable you to make 

quick bait placements in 
hard-to-reach spots. ? 

Odor from bait gradually SX 

seeps through bag... becomes 
highly attractive to rats and mice. 























Leading pest control operators | k 
are tl using these new throw bags She 
with great success. They like the 
time-saving economy plus the low cost. Write, wire or phone 


for complete details. 


D @ ) ia Cc GO, { Ns ie 1150 W. HAMPDEN, ENGLEWOOD, COLO 
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pensive process, and the number 
of good taxidermists around the 
country is decreasing all the time. 
So you just can’t afford to lose 
any specimens—rare or not.”’ 


Art Galleries May Offer 
Broader Market for PCO 

From Cleveland’s Museum of 
Natural History, it’s a short hop 
to the Cleveland Art Museum, 
one of the country’s finest. Just 
as in the natural history museum, 
art gallery collections "— paint- 
ings, tapestries, and antique fur- 
niture — must be protected, and 


it is often possible for PCOs to 
obtain contracts for regular in- 
spections and treatment. This is 
particularly true for termite in- 
spections and treatment if the 
gallery is old. Most natural his- 
tory and art museum officials in- 
terviewed by PC feel there is a 
broader market for the PCO in 
art galleries than around natural 
history collections. 


In the Cleveland gallery, the 
main pests have always been 


silverfish and moths, and because 
of a water fountain in front of 





LEMONOL A.P. 


kills the unpleasant odor in insecticides 


Your insecticides and other chemical specialties will 
have a fresh, clean, pleasant fragrance when you use 
Lemonol A. P. This effective, long-lasting odorant masks 
the heavy chemical odor and, at the same time, adds a 


pleasant lemon fragrance. 


Why not order a trial pound today for your own tests! 
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PRICE: 1 pound $2.25 + 5 pounds $2.00 per Ib. 


| 
1 } AROMATIC PRODUCTS, Incorporated 
F 235 Fourth Avenue, New York 3 
CHICAGO « DALLAS « MEMPHIS ¢ PITTSBURGH e LOS ANGELES « BOSTON 


the gallery — cockroaches. Ocea- 
sionally, gumstock worms attack 
picture frames. 

Preventive measures, however, 
have kept pests to a minimum, 
according to Joseph J. Kraynak, 
superintendent of buildings and 
grounds for the gallery. Once a 
month, Cleveland’s Guarantee 
Exterminating Co., under PCO 
Harry Studier, inspects the in- 
stitution and treats any infesta- 
tions found. 

To protect against introdue- 
tion of insects on incoming gal- 
lery pieces, a special fumigation 
vault was constructed in the 
museum in 1918 specifically for 
fumigating furniture, paintings, 


tapestries, wooden objects, and 
other items that might need 


treatment. Fourteen feet high, 12 
feet wide, and 24 feet deep, the 
chamber is hermetically sealed 
and has a 10-inch vent pipe con- 
nected to a chimney. There are 
louvres on the entrance doors 
which can be opened for releas- 
ing the poisonous vapors safely 
before the doors to the room are 
opened. A trap-door device at the 
end of the chimney and outside 
the building ean also be opened 
to allow the fumes to escape. 

Because this type of work re- 
quires a license in Cleveland, the 
fumigations are handled by Guar- 
antee Exterminating. 

“For such a_ fumigation,’ 
Studier told PC, ‘‘we used to rely 
on methyl bromide. But now we 
use paradichlorobenzene erystals. 
In the fumigation chamber, art 
pieces are taken out of their cas- 
ings and tapestries are unrolled 
after removal from their protec- 
tive coverings. Then _ paradi- 
chlorobenzene crystals are placed 
over drop sheets on the floor. 

“You must be particularly 
cautious in museum fumigations 
of this nature. Drop curtains are 
always used to cover carpets or 
tapestries during fumigation. 
This prevents any possible dam- 
age to the art pieces. Once this 
preparation is complete, the room 
is sealed and left for two days. 
Industrial Scotch tape is used to 
guard against escape of the fumi- 
gant into other parts of the 
museum.’’ 

When the fumigation period is 
up 48 hours later, the door is 
opened long enough to remove 
the remaining erystals. Then it’s 
closed again, and the _ louvres, 
vents, and chimney are opened 
for 24 hours before anyone is al- 
lowed to enter. Not only are in- 
coming items fumigated here, but 
once every two years, all gallery 
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THE U.S. TREASURY SALUTES THE CHEMICAL INDUSTRY 





—and its people who buy Savings Bonds 
and strengthen America’s Peace Power 


Every family and every industry in this country benefit, 
directly and indirectly, from the work of our great chemi- 
cal industry. Those whose lifework is in chemistry may 
well take pride in the vast good that stems from their 
profession. Thousands upon thousands of people in the 
chemical field are proud, too, of their share in America’s 
Peace Power, for they are making regular purchases of 
U.S. Savings Bonds. 

Buying Shares in America through the Payroll Savings 
Plan is a convenient and systematic way to practice thrift. 
It helps these patriotic people enhance their resources for 
home building, for education and for greater security after 
retirement. L 

If your company has not yet installed a Payroll Savings 
Plan, start at once. The easy first step is to telephone your 





State Savings Bond Director for the help he will give you, JAMES C. VICKERS is pictured here practicing his highly 
ladl > = 4 bus ro m specialized skills in one of our country’s great chemical plants. 
g ad y- Or write to Sav ings Bonds Division, US. Treasury Mr. Vickers is typical of the thousands of expert workers in this 


Department, W ashington 25, D.C. field who are buying U.S. Savings Bonds regularly. Mr. Vickers 


uses his company Payroll Savings Plan to make regular con- 
tributions to the Peace Power of his country. 
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THE U.S. GOVERNMENT DOES NOT PAY FOR THIS ADVERTISEMENT. THE TREASURY DEPARTMENT THANKS, FOR THEIR PATRIOTISM, THE ADVERTISING COUNCIL AND THE DONOR ABOVE. 
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d , 
PCO’s know an effective roden- 
i ticide must produce results—not 
once, but over and over again. 


And when a PCO finds a satis- 
factory product he will continue 


to use it. That’s why FUMARIN-22 
Q-(OF er is used and re-used, ordered and 

re-ordered by leading PCO’s all 
over the country. 


When youstart us- 
ing FUMARIN-22, 
ie you’re taking the 
long step in avoid- 


ing unscheduled 
call-backs, because FUMARIN-22 


is effective all the time—just as 

it’s safe anywhere and always 

economical. Control rats and mice 

with the dry-bait concentrate pre- 
ti | 
ime & 


ferred by PCO’s— FuUMARIN-22! 
FUMARIN-22 


for positive control 


controls both rats and mice 
























Order now from 
your distributor, 
or call us for 


complete details. 
no bait shyness 


no tolerance build-up 
no prebaiting necessary 


reduces hazard AMCHEM 


nantateh mnengilliey FI M ARI N-22 


another chemical development of AMCHEM PRODUCTS, INC. 
(Formerly American Chemical Paint Co.) AMBLER, PA. 


Amchem and Fumarin are registered trademarks of Amchem Products, Inc. 
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pieces must enter the chamber 
for treatment. 

A key difficulty facing the 
gallery is the cost for these fumi- 
gations. At one time, it was the 
practice to fumigate every item 
as it came in. Now, valuables 
usually remain in their boxes 
until there are sufficient numbers 
of them to make fumigation more 
economical and practical. 

When tapestries are not on ex- 
hibit, they are rolled in tubes and 
stored in large cabinets with 
moth erystals, then inspected 
onee yearly and cleaned. 


X-Ray Insects 


One of the latest devices that 
help Kraynak and his staff de- 
tect infestation in art pieces was 
purchased by the gallery this 
past summer — an X-ray photo- 
graph camera that takes a _ pie- 
ture of the interior of wood that 
might be infested by borers or 
termites. The camera was pur- 
chased mainly for studying 
paintings that had either been 
‘‘touched up’’ years before or 
that actually concealed other art 
masterpieces which had_ been 
painted over. 

If insects manage to get into 
the general exhibit or storage 
areas of the museum, where are 
they found? Kraynak says silver- 
fish have been discovered in glass 
and wood containers, where they 
disturbed some old mats and 
prints. These containers, how- 
ever, were later lined with cedar, 
which seemed to take care of the 
problem. 

More curious, according to 
Kraynak, were attacks by gum- 
stock worms on panel pictures 
and picture frames. A mixture of 
paraffin and beeswax, plugged 
into emergence holes, ended this 
nuisance. 

When cockroaches are found, 
lindane powder is put out. 

The market for pest control in 
art and natural history museums 
is one that can be developed. 
Even if you find you can’t sell 
the museum on regular inspection 
and control service, try offering 
just the inspection service. Con- 
trol practices are largely stand- 
ardized in this market, and quali- 
fied museum personnel may feel 
they can do the work themselves. 
But it takes a trained eye to rec- 
ognize insect frass or other evi- 
dences of infestation. Here then 
is another spot where the PCO 
might fit into the market for 
pest control in art and natural 
history museums. 
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powerful weapons 


SILIKIL== 


DEATH BY DEHYDRATION 


... the dense silica insecti- 
2 cide that stays where it’s laid 





/ Cuts dissipation loss, goes 
ff further, more economical to "Series No. 42 
/ use, easily applied with con- SPRAY GUNS 

/ ventional equipment. For fast coverage and control. Throws 

spray up to 49 feet at 100 lbs. pres- 

yj Silikil is long lasting, immunity proof, odorless, sure. Adjustable spray, easy trigger 

I! non-staining, effective even under high humidity control and lock. Hardened stainless 
conditions. Can be used in combination with other steel tips. Choice of capacities. Write a 
insecticides. Available in 1 lb. or 15 Ib. cartons. for Bulletin 80. f 
Grades SILIKIL and SILIKIL D (extra dense), 00 fff ee eee eer eeeooeereesess= 3 

















Write for further information and samples. 


Inlet body, cap and orifice 
tips supplied in choice of : 
brass or stainless steel For 
use with wide range of inter- 
changeable orifice tips. Ex- 
tensions available in 8”, 18”, 





FEDERAL SHOWS PROMISE ON 
REGISTRATION Fly control in barns 


Fleas on animals Series No, 22 





Fruit flies in packing plants SPRAY GUNS 24” « ” lengths 
COCKROACHES Mites, Grasshoppers, Ants, Thrips 24" and 48" lengths. 
AND and as a spray for 
Livestock Flies, Ticks, Lice and 


TERMITES Scale Insects on fruit trees 
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No. 5870 
Far reaching spray with 
air pressure. Quickly cov- 
ers large area and hard-to- 
get-at places. Nozzle parts 
made of stainless steel. 
Write for Bulletin 76. 





Silikil on inside of above beak- Conventional silica insecticide 





evenly for effective, econom- 
ical application. Adhesive to 
glass, metal, wood or treated 
surfaces even under moist 
conditions. | 


deposit that limits effective- SPRAYING SYSTEMS 
ness, wastes material. 
TRIGGER 


er covers glass completely and l (above) demonstrates uneven 


UNTTED 


For effective coverage of smaller room 
areas. Choice of interchangeable tips 





600 South Fourth Street 415 Lexington Avenue e and capacities for flat, solid and cone 
Richmond, California New York, N. Y. sprays. Write for Bulletin 68. 
WRITE FOR NAME OF DISTRIBUTOR CLOSEST TO YOU, SPRAYING SYSTEMS CO. 


3221 Randolph Street © Bellwood, lilinois 
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Federal Chemical Company's 


sen ® 
Arab TERMITE & PEST CONTROL 


Franchise Chain 


'$1 Million Business Now — 
By 1960; $3 Million 





[r’s NOT TOUGH for a small, 
new company to shoot for a 
100% inerease in business over a 
two- or three-year period. But 
what about a million dollar out- 
fit that decides to triple its vol- 
ume in only two years? This is 
the goal of Indianapolis’ Federal 
Chemical Co., parent to a spraw- 
ling dominion of 18 franchised 
operators licensed under the name 
of Arab Termite & Pest Control 
Co. 

Last year, Arab _ franchises 
brought in $1,150,000 from serv- 
ice, split almost down the middle 
between general pest control and 
termite control. On top of this, 
Federal took in another $250,000, 
mainly from chemical sales to 
franchise operators. 

Federal formulates various pest 
control chemicals from technical 
vrades and supplies these to Arab 
licensees at low prices; sells some 
chemicals to other operators out- 
side the Arab orbit. These chemi- 
cals include chlordane, diazinon, 
malathion, thanite, dieldrin — in 
short, practically the full spec- 
trum of liquid chemicals. Federal 
also stocks B & G Co.’s entire line 
of equipment, plus Lethalaires, 
room deodorizes, Hypro pumps, 
Dyna-Fogs, and Swingfogs. 

Another big piece of revenue 
comes in. from Federal’s ‘‘Ter- 
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mite You-Do-It’’ kit for home 
owners who want to take care of 
their own termite worries. The 
do-it-yourself kit for termite con- 
trol comes with the same formu- 
lation of chlordane that Arab 
servicemen use, but the home 
owner must do his own trenching, 
drilling, rodding, ete. And all 
with his own or rented equip- 
ment. 

‘*It’s backbreaking work when 
you’re not used to it, but if peo- 
ple won’t pay to have the job 
done or they can’t afford it, why 
not help them out?’’ asks H. B. 
Jordan. He is president and chair- 
man of the board of Federal 
Chemical Co., and chairman of 
the board for Arab Termite & 
Pest Control, Ine. of Indianapolis, 
Ind., Federal’s first and biggest 
franchise. ‘‘No one who ean af- 
ford a termite job in the first 
place will do it himself when he 
could otherwise have a competent 
operator do it and furnish a guar- 
antee.’ 

How Franchise is Set Up 

Arab franchises are scattered 
throughout the country, hop- 
scotching from Ft. Worth, Tex. 
on the South and West to Ken- 
sington, Md. on the East, and Ft. 
Wayne, Ind. on the North. Eleven 
other franchises are also based in 
Indiana. 








a, 


-* 


< \ 


Federal Chemical’s President, H. B. Jordan 





W. H. Trunick is Arab (Indianapolis) President. 


Each, except the Indianapolis 
franchise, is a single proprietor- 
ship operated independently of 
Federal Chemical Co., (Indian- 
apolis is a corporation owned by 
various stockholders) and is ob- 
ligated only to use the Arab name, 
follow prescribed service  tech- 
niques, and apply certain chemi- 
cals formulated by Federal. 

“Through the joint, bulk pur- 
chase of equipment with Federal, 
the Arab licensee is able to cut 
his equipment costs sharply 
20% on Chevrolet trucks alone,” 
Jordan says. ‘‘The franchise oper- 
ator also receives guidance on his 
advertising. ’ 

At the onset, an Arab licensee 
agrees to sink 5% vf his income 
into local promotion, using circu- 
lars, folders, and other direct mail 
pieces ; billboards; telephone book 
advertising; and newspaper, ra- 
dio, and television commercials. 
Federal has its own adman who 
works up promotion ideas and 
advertising mats that can be used 
by the franchise operator. 
Training the Serviceman 

In addition, the licensee has at 
his disposal Federal’s two ento- 
mologists, a chemist, and a special 
management and personnel train- 
ing program. 

“This training program is com- 
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plete to the last detail,’’ accord- 
ing to Jordan. ‘‘It explains how 
to train new employees, and in- 
cludes training aids on how to 
sell, how to manage a business, 
ett 


‘We can take almost any serv- 
iceman today and set him up in 
business, if he has the desire and 
we have the territory. We can 
furnish him the right equipment 
and chemicals, teach him every- 
thing he’ll need to know, set up 
his records and bookkeeping sys- 
tem, train him in personnel man- 
agement and control, and then 
almost guarantee him a profit.’’ 

Applicants who approach Fed- 
eral or Arab of Indianapolis for 
service positions are screened 
earefully with this thought in 
mind. They are all potential 
franchise operators, so must have 
leadership and management quali- 
ties, as well as a desire to work 
hard. 

‘““We prefer new men with no 
particular experience,’’ says Wil- 
liam H. Trunick, president of 
Arab Termite & Pest Control, 
Ine. of Indianapolis, and also Fed- 
eral’s vice president and general 
manager. ‘‘Our success is based 
on the way we train our men, so 
we prefer new men that we can 
easily train to our way of think- 
ing rather than experienced ones 
who might require some ‘untrain- 
ing.’ 

‘Many experienced servicemen 
have a way of coming and going 
from one job to another. They 
iand on a job, then they’re off 
looking for something else. So 
we don’t prefer experience. We 
just want to know the man is a 
good worker, intelligent and will 
follow instructions, and, likewise, 
be here to follow instructions. He 
must have at least a high school 
education. ”’ 

In a four-page form, applicants 
must give a complete personal 
and professional history before 
sitting down for a preliminary 
interview with Jordan or Trunick. 
Once past the interview, they go 
out with an Arab serviceman for 
two days — if in Indianapolis, 
with Arab of Indianapolis — to 
see what the job consists of. This 
is strictly an observation period. 
During the two days the appli- 
cant is out on the route, refer- 
ences on his application are 
checked and reviewed. 

After the two days, either Jor- 
dan or Trunick talks with the 
serviceman who took the new 
man out. If the job-seeker looks 
okay, he is interviewed more 
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276—Seal-Tight* 
Sprayer 

4 gallon capacity, corrosion- 
resistant stainless steel tank, 
with exclusive Seal-tight 
locking cover and electri- 
cally welded seams. Easy 
stroking 1%" x 15%" seamless 
brass pump. 42” oil and 
chemical-resistant hose, 
rotatable shut-off, 24” brass 
extension with exclusive 


Revolvo® nozzle that turns 
{ 











77S A—Napsak'* 
Sprayer 

5 gallon stainle tee! 
sprayer with 











Root-Lowell 
Sprayers and Dusters 
One Source for 
All Your Needs 


903 PRO* 
—Chemical Duster 
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304—T horo-Spray* 
Electric Sprayer 


3 at. stainless steel tank, 


automatic time switch, dual 











63030—S praycat* 
Power Sprayer 

30 gallon tank with single 
piston pump that has new 
spring-loaded poppet valve 
with nylon discs and seats, 
extreme ly tough, almost 
wearproof against agricul- 
tural chemicals. New Jet-O 
Matic® agitation. Handles all 
prayable solutions. Availa 
ble, gasoline or electric 
powered mode Rolls easily 
on pneumatic tire Other 
model from 15 to 15 


capacity 
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908 PRO*—Stainless 
Steel Sprayer 

Stainless steel tank, 2 gallon usable 
capacity. 1%” x 15%” seamless brass 
pump easily removed for fast filling 
Positive dripless nozzle shut-off. 4 
ft. hose with exclusive steel braided 
hose cover and vinyl tubing finer. 
Shut-off has easy clean Monel 
strainer. 9” angled extension with 
fan-pattern nozzle quickly removed 
from shut-off valve housing. 


Featuring NEW 
PRO’ SPRAYERS 


Made by Professionals 
for use by Professionals 


With Root-Lowell PRO Sprayers, the 
professional Pest Control Operator 
does a faster, neater job, steps up 
efficiency and reduces operating ex- 
pense. PRO sprayers are designed 
expressly to P.C.0. requirements with 
operating features and quality unique 
in today’s market. 

Over fifty years manufacturing ex- 
perience makes Root-Lowell a real 
“Pro” in the sprayer and duster field. 
Write today for our Catalog #90 pub- 
lished exclusively for the Pest Control 
Operator, featuring PRO® sprayers 
and other selected, market-tested 
Root-Lowetl sprayers and dusters best 
suited to the professional operator for 
both use and re-sale purposes. 


R-L 


ROOT -LOWELL 
s 








ROOT-LOWELL 
CORPORATION 


Division of Root-Lowell Manufacturing Co 


445 N. Lake Shore Drive 
Chicago 11, Illinois 
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closely about his plans for the 
future, and what he hopes to gain 
from working for Arab. 

‘“When he’s hired,’’ Trunick 
‘‘the recruit becomes a 
trainee for four to six weeks, ac- 
sompanying a certified Arab serv- 
iceman or termite operator on 
his rounds. For the rest of his 
first year after he gets his own 
route, the service recruit is super- 
vised on a spot basis before, dur- 
ing, and after a call. Usually this 
job falls on our service manager.’ 

Arab service training doesn’t 
end there, however. Regular in- 


Says, 


chise men to have sales, as well 
as service, experience.”’ 
Serviceman’s Role in Sales 

Even if a serviceman doesn’t 
go over completely to sales, he 
still has some selling responsibil- 
ities. His pay consists of a sales 
commission on all new accounts 
he brings in, with an additional 
commission of the over-all value 
of the contract business he does. 
As a further incentive to sell and 
add to their income, servicemen, 
as well as salesmen, in the In- 
dianapolis franchise participate in 
periodic sales contests. The men 





Arab’s Termite Truck is a 34 ton Chevrolet pick-up with a Powers body 


struction sessions are held every 
Saturday morning in Indianapolis 
for an hour, or perhaps up to three 


or four hours. There, various 
speakers go over Arab service 


techniques, use of chemicals, cus- 
tomer relations, sales, ete. The 
speaker might be any Arab or 
Federal officer, or, very often, 
Dr. Eliot C. Williams, professor 
of entomology at Wabash Col- 
lege, Crawfordsville, Ind., and an 
assistant to Federal’s Wendell V. 
Jordan in chemical analysis and 
research. Dr. Williams is avail- 
able for technical consultations 
one day a week during the school 
year; and in the summer, as often 
as five days a week. 

‘‘From here, the ambitious 
serviceman may move into sales, 
then perhaps straight on to a 
franchise of his own,’’ Trunick 
states. ‘‘Unless a serviceman is 
outstanding, he will seldom ac- 
quire a franchise directly, with- 
out some sort of sales apprentice- 
ship. However, this has happened. 
But usually we prefer all fran- 
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who sell the most new business in 
a given month or who get the 
greatest volume of new accounts 
in a 30-day period from the few- 
est number of calls may wind up 
Winning either U. S._ savings 
bonds, extra commissions, or 
other types of cash awards. 
Arab’s termite crew works on a 
salary plus incentive plan. 
‘“*With profit sharing recently 


being made available to Arab of 


Indianapolis and to other Arab 
franchises, a really tight effi- 
cient operation results,’’ says 
Trunick. Every one is anxious to 
do a good job the ‘‘first” time— 
call-backs are lessened and better 
service is given every customer. 
A pension phase of the _ profit 
sharing plan provides for the fu- 
ture retirement of every em- 
ployee, in addition to his Social 
Security. 
Equipment 

Vehicles are purchased by the 
individual franchise holder, as 
are uniforms. During the first 
year, the company pays 50% of 








the new man’s uniform costs, then 
100% replacement costs in each 
succeeding year. Maintenance of 
the uniform is up to the service- 
man. Made from light blue, da- 
cron-orlon with some wool, the 
uniforms have a red pin stripe 
down the outside pants leg and 
the serviceman’s name _ embroi- 
dered above the shirt pocket, and 
the company name and trademark 
on the shirtback. 

The franchises all use the same 
type of equipment. Arab of In- 
dianapolis has a B & G Co. 1- 
gallon compressed air hand spray- 
er for each man; 10 Microsol fog- 
gers, a number of Banta Hi-Fogs, 
Swingfogs, and Dyna-Fog Srs., 
used mainly for mosquito work. 
In the way of transportation, 
Arab of Indianapolis has 16 com- 
pany vehicles—12 white 1957-59 
Chevrolet sedan deliveries and 
four 1958-59 white Chevrolet pas- 
senger cars that are used by 
Arab’s four salesmen. All are 
lettered with the company name 
and Arab’s well-known sheik-on- 
horseback trademark. 

For termite work, Arab of In- 
dianapolis has a %4-ton Chevro- 
let pick-up truck with a_ body 
specially designed by Powers Co. 
of St. Louis. Along with regular 
hand tools in the back of the 
truck are a 200-gallon John Bean 
sprayer, 400 feet of %4-inch O.D. 
chemically resistant hose, and a 
Hypro pump. The pump is driven 
by the power take-off shaft on 
the truck. In the peak termite 
season additional crews of two 
men each with similar termite 
equipment are added for prompt 
service to the customers. 

Arab, Federal Personnel; 
Their Headquarters 

In the Indianapolis franchise, 
Arab has 23 employees, nine of 
which are general pest control 
servicemen and four, termite men 
Two trainees were just added 
last summer, and Trunick says 
there’s a good chance two more 
will be needed soon. In charge of 
the service department is service 
manager, J. B. Callan. 

Other Arab executives in In- 
dianapolis sharing the corporate 
purple with Jordan and Trunick 
are treasurer, John Rowles; sec- 
retary, B. J. Duncan; and general 
manager, A. C. Sheldon. 

Arab headquarters in Indian- 
apolis is in a new, 3,000-square- 
foot building at 4035 Millersville 
Road in a new industrial section 
of the city. Here are located of- 
fices for general management, 
sales and service managers, ac- 
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Dipterex* 


WATER SOLUBLE POWDER 


Controls both resistant and non-resistant 
roaches. Practically odorless. MGK Dip- 
terex is recommended for use where posi- 
tive residual control is desired. 

A professional pest control user writes, 
‘We treated a sandwich shop three times 
within five weeks with another material, 
without obtaining control. We made one 
treatment with an MGK Dipterex solu- 
tion. On the next monthly inspection found 
a 90 to 95% improvement.” Another says, 
“T was able to get three weeks effective re- 
sidual control of resistant German roaches 
in one application where freedom from 
odor was most important.” Send coupon 
for additional information. 


*Trademark of Farbenfabriken Bayer A. G. inventor and 
licensor to Chemagro Corporation. 


These time honored and tested products 
provide effective control where resistant 
roaches are not a problem. Both products 
are economical, readily available, and both 
have been used for years by professional 
pest control operators. 

In addition to their high roach control 
efficiency, where resistance is not a factor, 
MGK Chlordane and MGK Dieldrin have 
a wide range of effectiveness against many 
other insects including termites. 

MGK Chlordane is available in a 20% 
oil concentrate, 40% emulsifiable concen- 
trate, and an 8 pound emulsifiable con- 
centrate, while Dieldrin is furnished as a 
one and one-half pound emulsifiable con- 
centrate. For further information, send 
the coupon. 


Chiordane 
and Dieldrin 


MCLAUGHLIN GORMLEY KING CO. 
1715 S.E. Fifth Street * Minneapolis, Minnesota 


¢ LAUGHLIN 


@ Please send your latest bulletins on: 
(0 MGK Chlordane (0 MGK Dieldrin 
(0 MGK Dipterex Water Soluble Powder 


ORML 
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counting and service personnel. 


The building is 30-foot wide 
across its Indiana sand _ stone 


front, and 100-foot deep, bounded 
on one side by an 8,200 square 
foot parking area. Built for just 
under $50,000, Arab’s new head- 
quarters were occupied last Au- 
gust 14th. From the cherry-pan- 
elled office of Trunick back to 
the 12x16-foot chemical ware- 
house in the rear, fluorescent 
lighting skims along the full 
length of the ceiling. 

Arab of Indianapolis was pre- 
viously located in the older, two- 










story brick building that houses 
Federal’s offices. That’s at 2701 
Winthrop Avenue, a 10-minute 
drive away. Here, there’s a ga- 
rage, chemical formulation fae- 
tory, warehouse, and offices for 
accounting, advertising, printing, 
and management. Besides Jordan 
and Trunick, Federal’s other of- 
ficers include Jordan’s son, Wen- 
dell V., vice president and fran- 
chise director; and_ secretary- 


treasurer, Dale Collins. 
Wendell Jordan graduated 

from Purdue in 1953 with a major 

in ‘entomology. On the payroll 
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since he was 16 years old, the 
younger Jordan came to work for 
Arab as service manager in 1955 
after a two-year tour with the 
Army. He has experience in vir- 
tually every phase of Arab’s and 
Federal’s operation. 

Other personnel associated with 
Federal and Arab of Indianapolis 
are Wolfe & Co. of Chicago, Cer- 
tified Public Accountants; and 
attorneys Cadick, Burns, Duck 
and Neighbors of Indianapolis. 

Federal’s current offices were 
first occupied in 1940 a year after 
Jordan bought out three former 
stockholders. Federal was incor- 
porated in 1929 as a formulator 
of insecticides—mainly a moth- 
proofing compound § ealled 
‘*Arab.’’ Entering the service end 
of the business, they mothproofed 
their way from California to Bos- 
ton. 

‘‘In 1940, I established Arab 
Termite & Pest Control Co. of 
Indianapolis, Ind., and then 
opened my first Arab branch in 
the fall of 1941 in Springfield, 
0.,” Jordan recalls. ‘‘ Arab orig- 
inally did mothproofing only. 
When the war hit, however, we 
broadened out into general pest 
control after receiving a big gov- 
ernment bedbug fumigation con- 
tract for the Fort Harrison reser- 
vation in Indiana.”’ 

By 1949, Federal had Arab- 
franchised operators in Danville, 
Louisville, Cincinnati, and Spring- 
field, O., plus three or four serv- 
icemen with the Indianapolis 
franchise. By its geographical 
depth, business looked good. Yet, 
Arab of Indianapolis was barely 
hitting $50,000 a year. That’s 
when Jordan, then president of 
Arab of Indianapolis, gave Arab’s 
body a couple of sound thumps 
and came up with a diagnosis that 
was eventually to push the com- 
pany’s business over the _half- 
million-dollar mark. 

‘*We were spread out too thin 
over the state, that’s all,’’ Jor- 
dan says. ‘‘While our service- 
men were out on the road from 
Indianapolis, competitors from 
outside the city were moving in 
on the contracts we should have 
picked up here in the city. So we 
tightened up our operation, pull- 
ed in some of these men from the 
road, and have been gaining ever 
since. A lot of companies tend 
to spread out too far too fast 
when they’re trying to expand. 
It can be costly unless handled 
right.’’ 

Trunick joined Federal’s In- 
dianapolis franchise nearly four 
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termites 


PESTMASTER* 


QUICK DELIVERY. Inventory 
of material at strategic public 
warehouse points permits over- 
night delivery of Michigan 
Chemical Pestmaster Methyl 
Bromide. You can be on the 
job fast when you plan on 
Pestmaster. 


QUICK KILL. You can finish 
the job fast. Pestmaster Methyl] 
Bromide penetrates wood sur- 
faces and kills quickly and 
completely. 


ODORIZED FOR SAFETY. 
Chloropicrin warning agent 
added to comply with state and 
local ordinance requirements. 
Plan on Pestmaster Methy] Bro- 
mide now. 


Write, wire, or call your nearest 
Michigan Chemical office or 
representative for complete in- 
formation and prices. 


MB-59-1 
*Reg. U.S. Pat. Off. 


SALES REPRESENTATIVES: 


B. Werth, Barnett Drive, RFD 
Parkersburg, Savannah, Ga. 


MICHIGAN CHEMICAL 
CORPORATION 


634 North Bankson Street, Saint Louis, Michigan 
EASTERN SALES OFFICE: 230 Park Avenue, New York 17, N. Y. 


D. M. Coleman, 3409 Cowper St, 
Palo Alto, Calif, 
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Leading P.C.O.’s have found 

water baiting is more effective 
with PIVALYN. It’s the only 
water soluble anti-coagulant which 
combines top acceptability and re- 
sistance to mold. With its exclusive 
properties, PIVALYN has proven 
to P.C.O.’s that water baiting 
affords highly successful control. 


Another reason P.C.O.’s pick PIVALYN is 
its ease of use. It’s packaged as a 
1.5% concentrate in convenient indi- 
vidual foil packets. One PIVALYN 
packet to one quart of water — that’s 
all there is to it! As a “taste-treat” 
for rodents, and under conditions dif- 
ficult to control, sugar may be added 
to the PIVALYN solutions. 


And you needn't worry about mold! 
PIVALYN water baits normally re- 
main mold-free for periods up to 
eleven weeks. 


So, join the leading P.C.O.’s who pick 
PIVALYN for water baiting. A worthy 
companion to PIVAL, it, too, is tops 
in its field. Order a box of 100 packets 


now. 
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years ago while Jordan was still 
president. Trunick previously had 
been general sales manager with 
a steel fabricator in Chicago, be- 
fore joining Arab in 1955 as vice 
president and general manager. 
In 1958, he was elected president. 
Arab Sights on More Business 

Side by side with Federal’s aim 
of a trebled volume in two years, 
Arab is gunning for a 200% in- 
crease in business by 1961, 
through intensified. advertising, 
greater customer service, and ex- 
pansion of home pest control 
service, now accounting for about 
10% of its volume. Trunick hopes 
to build this to 50%. Arab of 
Indianapolis’ annual dollar vol- 
ume currently is running between 
$250,000 and $500,000. This in- 
cludes general service, sanitation 
inspection and reporting, and 
consultations. 

Jordan feels present growth 
among large individual compa- 
‘nies and the industry’s accelerat- 
| Ing eurve of technology can only 
mean a bright future for PCOs. 

‘‘With labor up and prices slip- 
ping lower, you’ve got to have a 
tight, efficient operation,’’ Jor- 
dan said. 

Like many other’ operators, 
Trunick feels many PCOs should 
take a 180-degree turn in their 
pricing policies. 

‘‘Uneertainty always’ breeds 
doubt, and right now, John Q. 
Public can be nothing but very 
uncertain and probably very 
doubtful when he gets bids rang- 
ing from $100 to $400 on the 
same termite job,’’ Trunick says. 
‘‘The public in some cases doesn’t 
know whom to pick, so it’s hu- 
man nature to take the cheap 
price. This is usually offered by 
the small operator who works on 
a shoe string and has only limited 
equipment, chemicals, and know- 
how. 

‘‘Then when the customer gets 
the cut-rate treatment he bought, 
he thinks all termite operators 
are phonies. If we could get 
everyone in the industry to con- 
centrate on stabilizing his own 
operation and raising the level 
of his own company’s service, 
rather than worrying about com- 
petitors, we could push the in- 
dustry ahead by 15 or 20 years 
in a very short time.”’ 








Know the Legal 
Responsibilities of PCO 
Contracts? 

See December Pest Control 


















It doesn’t take long for a good 
thing to get around. That’s why, 
PIVAL is now the choice of lead- 
ing P.C.O.’s across the country. 
Why? Because PIVAL works-—it’s 
an effective killer; and it’s easy to 
use—saves you time and effort. 


PIVAIL tops in acceptability! Tests 


with other anti-coagulants 
show PIVAL hassubstantially 
greater acceptability, offering 
more effective control. 


PIVAL: esists insects! PIVAL baits 
re less subject to insect in- 
festation even under severe 
conditions which means 


baits remain uncontaminated 
longer. 


PIVAL resists mold! Even under 

ough conditions, PIVAL baits 
remain mold-free and attrac- 
tive to rats longer. 


Join the leading P.C.O.’s who 
pick PIVAL for dry baiting. 
Now time-tested, it’s been 
proven tops for controlling 
Norway rats, roof rats and 
house mice. Order now. 
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all formulations 
available now for 
instant shipment 


from Penick 


Penick makes and stocks a complete range of chlordanes . . . emulsi- 


fiables, wettable powders and oil solutions in varying strengths . . . 





packed to suit your requirements economically. They’re produced 
under strict quality controls for which Penick is well known. Shipment 
made within 24 hours! 


You'll like the fast, friendly service from our new Pest Control Supply 
Department. Your paper work is cut to the minimum. You get what 


you need when you need it, backed by the best in technical service. 


For chlordane and all your pesticide needs—depend on Penick! 





Pest Control Supply Department 
S.B. PENICK & COMPANY - 100 CHURCH ST., NEW YORK 8 + 735 W. DIVISION ST., CHICAGO 10 
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Idea Pool on Better Business Methods, Plus Technical 
Development Advances Crowd NPCA Biloxi Convention 


For more than 600 who at- 
tended the October 18-22 annual 
convention of the National Pest 
Control Association at the Buena 
Vista Hotel in Biloxi, Miss., there 
was a seam-bursting program 
covering virtually every signifi- 
cant phase of the industry’s oper- 
ation. 

A ‘‘How Do You Do It?” busi- 
ness seminar answered questions 
on selling, employee relations, 
pricing, public relations, and 
transportation. Insurance and 
safety, as well as better account- 
ing methods were also some of 
the administration topics covered. 

On the technical side, experts 
unveiled heretofore unpublished 
data on new insecticides, fumi- 
gation, feed residues, bird man- 
agement, rodent control, toxicity, 
and answers to from-the-floor 
questions. 

Selling New Accounts 

A new departure in program 
planning that met with unanimous 
audience acceptance was the 
Wednesday morning open-floor 
discussion of general industry 
problems. Chaired by Dr. Lee 
C. Truman, Pest Control Services 
of Indianapolis, pre - arranged 


topic leaders stimulated com- 
ments from delegates. Kickoff 


speakers on each subject covered 
were Robert C. Yeager, Rose Ex- 
terminator Co., Cineinnati, O.; 
William I. Elo, Elo Exterminat- 
ing, San Antonio, Tex.; Jacques 
J. Hess, Exterminating Services 
Corp., New York City; Ray C. 
Dewey, Dewey Pest Control, Los 
Angeles; William Ives, Rose Ex- 
terminator, Detroit; Dr. Harlan 
Shuyler, Conservation Industries, 
Kansas City, Kans.; and James 
Steckely Tornado Mfg. Co., Colum- 
bus, O. 

The ideafest on how to sell 
new accounts emphasized the 
preference PCOs should give to 


promoting quality service rather 
than cut-rate pricing. Greater 


customer retention results when 
industry members get their new 
business through better perform- 
ance than if monetary savings 
are accented. Customers prima- 
rily interested in a lower price 
are likely to switch PCOs just as 
soon as someone else comes along 
with a marked-down price tag. 
One delegate told that he in- 
cludes in each of his advertise- 


26 


ments an offer to give free con- 
sulting service by appointment 
at his office or over the phone. 
This makes the potential user of 
his services realize a special time 
will be set aside to carefully dis- 
cuss his particular problem and 
also enables the PCO to get to 
know the prospect better. The 
plan has worked successfully, the 
PCO said, because right from the 
start the problem-holder knows 
he’s getting specialized attention. 

An Oklahoma delegate said he’s 
hired a trained botanist to take 





Details of the sessions devoted 
to termite control, including the 
controversial stand taken by 
builders and the FHA on guaran- 
tee requirements for pretreating, 
will be reported on in next 
month’s issue of PC. 





care of his retail product sales 
store. Because the botanist knows 
the business well, he is booked to 
address garden clubs three or 
four times a month on some sub- 
ject of interest to the ladies’ 
groups. No mention of his com- 
pany is made during the talk, but 
in the question and answer period 
which follows, there are several 
opportunities to bring in the com- 
pany’s specialized service. Fre- 
quently, he said, women will fol- 
low the botanist back to the store 
to ask questions they did not 
want to bring out before the as- 
sembly. 

Several have realized the im- 
portance of using qualified girls 
to handle telephone inquiries. One 
has each of three girls who take 
such ealls spend a day or two 
several times a year with the serv- 
iceman to get a first-hand pic- 
ture of just what is involved in 
the work they must discuss in- 
telligently over the phone. An 
eastern firm has gone so far as 
to hire one man who’s only duty 
is to talk with phoners. He’s 
a specialist who was trained in a 
30-day on-the-job education pro- 
gram that covered termite con- 
trol, bedbug elimination, roach 
jobs, and every other kind of 
service the firm offers. 

A gimmick which produces 
about 50 new accounts a year for 
one firm is its standing offer to 
give free insect identification 
service to anyone who will en- 
close the insect in a piece of cot- 


ton and mail it in an envelope 
along with his telephone number 
to the PCO. The offer is included 
in all the company’s advertising. 
Setting Prices 


Despite the fact that it is poor 
business to do so, many delegates 
admitted competition sets the 
prices for their work. A new 
NPCA statistics survey and classi- 
fication of accounts is showing 
what the costs of doing business 
in this industry actually are. As 
more operators realize these facts 
of life, pricing practices will be- 
come realistic. 

Informed management repre- 
sentatives at the convention seem 
to have a better picture of what 
they must take in to stay in busi- 
ness. 

One delegate said he believed 
a serviceman was expected to 
handle about $1200 worth of 
work a month, a daily rate that 
brings in between $50 and $60, 
or from $6 to $7 per hour. He said 
the average serviceman should 
carry between 10 to 12 $5 ac- 
counts or their equivalent in 8 
hours. 

Taking these hourly figures, a 
firm can price jobs according to 
the number of minutes or hours 
each requires. 

Another said his accountant 
showed him his total per-hour- 
cost was $5.50, but he figures his 
prices at three and _ one-half 
times labor cost or a minimum 
of $7.50 per hour. 

A West Coast delegate uses 
Servis Recorders on all of his 
vehicles to check the amount of 
time used on each stop. Because 
this accurate way of measuring 
productive time revealed his men 
had to devote more minutes to 
each job than originally estima- 
ted, this firm is raising its prices 
to be more in line with its labor 
costs. 

Raising prices appears to be 
a much needed step that should 
be taken industry-wide, but it’s 
also one that requires finesse. 
Raising Prices 

Prices today, one speaker said, 
are generally less, or equal to, 
those charged 20 years ago in 
1939. Efficiency has improved, 
but labor, chemicals and equip- 
ment costs have cut the margin of 
profit once realized. Increased 
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volume has been the only salva- 
tion. Adjusting prices upward 
would reestablish a fair profit 
without any significant increase 
in overhead or direct expense, he 
observed. 

But how do you jack prices 
gracefully ? 

A New York company uses a 
mimeographed form stapled to 
each invoice for monthly service 
that is to be increased in the next 
30-day period. It reads: 

“It is our privilege to serve you 
and we greatly appreciate your pa- 
tronage. In recent years, and in 
spite of the constantly rising costs 
of Union labor, chemicals, and equip- 
ment, we have not increased our 
rates to you. 

“In addition to our higher costs, 
certain insects have developed an 
unusual resistance to standard insec- 
ticides requiring the use of new and 
expensive chemicals to control them. 
It becomes necessary to request an 





How do you know 


George Blair told 


e 


“In our business, we do it this way,” explains 
mike, while discussion leader Dr. Lee Truman 
ideas that developed out of an active open 


pears to be higher and is less ac- 
ceptable than if you list the boost 
in dollars or cents, Hess revealed. 

The best time to announce an 
increase is in April or May just 
as the need for service becomes 
evident to the customer. If you 
do it in the cold-weather months 
when there is little apparent in- 
sect or rodent activity, the cus- 
tomer may decide he can get 
along without any service at all. 
You'll have to re-sell him later. 


Hiring Servicemen 
Regardless of how you get new 


when you have : . - . . 

enough insur- business, price it, or mmprove its 
ance? James F. profitability, none of it will be 
Clark (left) and on the books very long if there 


are no capable employees to han- 


nll Snag dle it. How do fellow delegates 
tion with the hire their servicemen? That’s 
NPCA Insurance what the convention session 
ame Ulet. wanted to find out next. 
All seem to want happily mar- 
ried men; some even visit pro- 
increase in our service charges spective employees’ homes, unan- 


amounting to $ 
fective with our next invoice. 


“We will sincerely appreciate your 
cooperation and assure you that we 
shall continue our policy of render- 
_ Service at the lowest 


ing a quality 
possible rate.’ 


The mimeographed form (or it 
can be printed) is used so 


gled out to pay a higher rate. 


Exterminating Services of New 
York City uses this wording and 


per month, ef- 


the 
customer will realize the inecreas- 
ed cost of doing business is being 
shared with all the PCO’s eustom- 
ers and that he is not being sin- 


nounced, to find out how they 
live. They must not only be neat 
in appearance, but also in their 
habits. They must be _ honest. 
(One operator informs the pro- 
spective employee he will be bond- 
ed if accepted and that the bond- 
ing company checks to if 
there is any criminal record. He 
requests and usually gets the 
prospect to tell him if there is 
any such record in his_ back- 
ground.) The number of pre- 
vious jobs held gives some indi- 
cation of the man’s stability. Ref- 


see 


its Jacques Hess warned delegates 


not to inelude any 


you know if the 
ceptable,’ 
closed revised contract.’’ 
‘‘assume the new charge is O.K 
until the postman brings in 


man seldom does,’’ Hess reported 
He also advised his audience 


not to mention the total price of 
the old rate and the new one, but 


rather simply state what the in 


crease will be in cents or dollars 
per month. And do not reveal the 


percentage of increase. It ap 


statement 
which invites the customer to ‘‘let 
inerease is ac- 
or to ‘‘sign the en- 
Instead 


a 
letter saying it isn’t; the post- 
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-floor 


teem 


North Carolina PCO Walter Killough at 
contemplates the score of suggestions 
session on industry business 


the 
and 
problems 


erences should be both personal 
and those of former employers. 

A man’s indebtedness must be 
ascertained. If he owes so much 
on a car, his home, to department 
stores, and to doctors, that his 
monthly payments would exceed 
what you expect to pay him, 
he’ll be foreed to cheat you 
either in money or time. 

When it to locating 
sources for new help, Ray Dewey 
said his men have come from em- 
ployment agencies, acquaintances 
in fraternal 


on 


comes 


or social organiza- 
tions, or other PCO companies, 
service stations, and through 
friends of present employees. 
He’s found those hired through 
the last two sources are most 
satisfactory. Personnel coming 


from employment agencies do not 

seem to stay very long, he re- 

ported. 

Keeping and Training Them 
Once a new man is hired, he’s 

to be taught your way of doing 


business and treated in such a 
way as to make him want to 
stay, speakers said. 

William Ives aptly reminded 


his audience a serviceman doesn’t 
work for a PCO; he works for 
himself. He only works for any 
employer to reach his own goals. 
If management will keep this in 


mind in all employee relations 
there will be less turnover, he 
said. 

To reduce worker defection, 


pay a fair wage, but not an ex- 


NPCA administrative team for ‘59-'60 (left to right): Maurice Oser is new executive vice 
president; ‘2° Harold Schnorrenberg takes over presidency from Wayne K. Davis, and 
Charles Houghton begins his second term as_ seccretary-treasurer for the association 
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TECHNICAL ASSISTANCE 
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High wages alone 
do not assure employee retention. 
Give your men constant direction 
and leadership; that’s what they 
want, according to experienced 
management men at the conven- 
tion. And, show employees their 
opportunities for advancement 
and be sure deserving ones are 
moved up regularly. 

Some delegates reported they 
have profit-sharing plans for 
their employees. One said he 
gives each man a pig and a Steer 
so the meat on his table wouldn’t 
be so expensive. This PCO also 
bought a half-dozen houses and 
rents them to the people who 
work for him at $50 a month so 
they won’t have to pay the high 
rents prevalent in his community. 

A word of caution was advane- 
ed by several experienced man- 
ager-owners who suggested com- 
panies must not go too far in 
their employee benefits. There 
are cases on record where PCOs 
are having to pay benefits to sur- 
vivors of previous employees, 
payments which are a detrimental 
drain on company finances. No 
benefits, they warned, should be 
granted that will extend to em- 
ployees after they are no longer 
on a firm’s payroll. 

Probably the most important 
consideration, according to chair- 
man Truman, is that no company 
ean afford to pay its men very 
much more than competitors do 
if it expects to stay in business in 
this competitive market. 


cessive one. 


Better Public Recognition 


Part of all employee relations 
are closely married to the reputa- 
tion the pest control industry has 
with its public. There are still 
those who refer to workers in 
this business as ‘‘exterminators,’’ 
‘“‘bug chasers,’’ ‘‘bug men,’’ ‘‘rat 
men,’’ ‘‘fog men,’’ ete. Older eus- 
tomers have been slow to recog- 
nize the advancements the pest 
control business has made in the 
past two decades. 

Managements, and their em- 
ployees, must replace these inaec- 
curate, outdated terms by re- 
peatedly referring to themselves 
as pest control ‘‘servicemen,’’ 
‘“‘technicians,’’ or ‘‘specialists,’’ 
Jim Steckel of Columbus, O. ad- 
vised. 

‘‘We must realize and constant- 
ly let our public know that our 
men and our companies are ren- 
dering a wonderful service to the 
health and welfare of our com- 
munities,’’ he said. ‘‘ And, in or- 
der to be professional, we must 


ce 
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“Puddle Jumpers,” the smaller cars, both 
foreign and American, might be used suc- 
cessfully as service vehicles, V. H. Mont- 
gomery, from San Francisco, tells Reading, 
Pa., PCO Arthur Hammel at the convention 
transportation forum. 


be trained well, show good eciti- 
zenship through public service, 
and be courteous at all times.”’ 

He also suggested the service 
vehicles of this industry should 
be lettered in a dignified way, 
not as carnival circus wagons, to 
reflect the professional nature of 
pest control work. 
Transportation Costs 

But whether a company uses 
lettered trucks or not ... and 
there is some difference of opin- 
ion on this what it costs to 
operate service vehicles is im- 
portant. This was the object of a 
study by the transportation com- 
mittee and Arthur Hammel of J. 
C. Ehrlich Co., Reading, Pa. 

An examination of how his 
firm’s costs were running for com- 
pany owned vehicles, those used 
on a straight monthly charge, on 
a leased plan, or those owned by 
employees, revealed the advan- 
tages and disadvantages of each 
plan. J. C. Ehrlich Company has 
65 vehicles, none of which is oper- 
ated under just one of these use- 
plans. All four methods of fi- 
naneing are used, Mr. Hammel 
said. 

‘*Some employees buy their own 
ears and furnish everything but 
insurance; some are on a flat 
monthly allowance basis; and 
others are paid for the miles driv- 
en on company business,’’ he re- 
ported. 

‘‘We do not know if there is 
any so-called best way to admin- 
ister such a fleet operation, but 
one thing is quite obvious: the 
number of miles driven each week 
is a factor in each operation we 
“an compare with another. We 
ean only report on our experience. 
Costs will vary of course in dif- 
ferent sections of the country, 
but more than anything else, re- 
pair charges influence the real 
expense of operating a vehicle 
regardless of the financing meth- 
od used. If these repair costs 
are higher or lower for you, they 
will be higher or lower for a leas- 


ing agency that rents you its cars. 
You pay for it one way or the 
other, based on the extent of 
your safe driving habits,’’ Mr. 
Hammel pointed out. 

Despite all of the claims made 
by finance-plan and leased-plan 
organizations, the Ehrlich firm 
has found company-owned cars 
save them money. For that reason 
this company has only six leased 
vehicles in areas where it feels 
it is to its advantage. 

(Pest Control will publish the 
comparative findings of Mr. Ham- 
mel’s study as soon as the tabula- 
tion of all cost figures has been 
completed. ) 

Package Plan for 
Household Contracts 

Merchandising contract house- 
hold pest control as a ‘‘service 
package plan’’ offers PCOs an 
almost unlimited market and is 
one that’s not yet as competitive 
as other types of contract work. 
So said Theodore Oser, Oser Pest 
Control, Atlanta, Ga., one of a 
three-man panel on annual resi- 
dential pest control service. 
Others were Martin Meyer, Theo- 
dore Meyer, Ine., Philadelphia, 
and Joseph B. White, Central Ex- 
terminating Co., Cleveland. 

‘‘There are other types of busi- 
nesses that have ‘package’ plans,’ 
Oser continued. ‘‘A number of 
America’s leading insurance com- 
panies have package plans that 
cover all your household insur- 
ance needs. The trend in Ameri- 
can marketing today is to create 
‘package’ plans. 

‘*It so happens that residential 
pest control lends itself very 
nicely to such package planning. 
The chemicals and equipment of 
today allow you to glamorize 
residential service,’’ he said. 

In his enthusiasm for the pros- 
pects of such expanded home 
service, he suggested that from 
$100 to $120 yearly per home can 
be realized from this new kind 
of work that might be serviced 
with less frequency than on a 
monthly basis. 

Martin Meyer said his firm has 
upped the volume of household 
work because today’s chemicals 
enable him to get more reliable, 
longer-lasting control than was 
possible in the days before DDT. 

Included in the Meyer house- 
hold contracts are two treatments 
of clothes storage closets at house- 
cleaning time and a 5% chlor- 
dane treatment of all screens 
twice during the season to keep 
down fly invasions. 

Personnel for doing work in 
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homes need to be strong in four 
personal traits and abilities, Joe 
White told the convention. The 
qualities a serviceman needs for 
home service are the same as 
those required for commercial 
service, except to a higher de- 
vree. 

In addition, household service- 
men, must be reliable and responsi- 
ble. They must be on the job at 
the appointed hour agreed to 
with the customer. Mr. White 
makes each of his men personally 
responsible for correcting any 
call-backs, and he has found they 
are thus more inclined to do a 
better job on the first call. 

Jacques Hess of Exterminating 
Services in New York City, which 
he says services some 2,000 house- 
hold contracts, warned this kind 
of work is not all rosy. There 
are delays in service because the 
lady of the house may be having 
a canasta party when your man 
arrives; there may be more credit 
problems with householders; and 
that many of your household cus- 
tomers are the same people who 
have your regular service in their 
places of business,: service that 
is competitively priced-down, and 
consequently expect a_ special 
price break on the work done in 
their home. 


Negative PCO Salesmanship 

‘*It’s almost ironical,’’ Mr. Oser 
scolded the group, ‘‘that a large 
segment of this industry has for 
years been engaged in negative 
selling. It’s still going on in some 
sections of the country, but it 
adversely affeets PCOs in all 
parts of our land. 

‘“Why spend good money ad- 
vertising in newspapers and tele- 
phone directories to invite peo- 
ple to call you, and in the same 
ad boldly mention that you have 
no signs on your trucks or serv- 
ice vehicles? You are telling your 
prospects that you are ashamed 
of the business you’re in, and 
that when they eall you, they 
certainly should also be ashamed. 

‘‘TIf you don’t want to send a 
marked vehicle, that’s your busi- 
ness. But why spend money to 
automatically create a mental fear 
in the mind of the prospect that 
there is a ‘‘plague on his house’’ 
and that you are going to help 
keep it a secret? 

‘Because of the vast inter- 
change of people from: one sece- 
tion of the country to another, 
this business of negative selling 
costs the industry as a whole a 
great deal of good business. I 
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challenge you to find another 
business that engages in such 
negative selling. We must stop it 
in ours,’’ Ted Oser emphasized. 

Fred New of Ragan Extermi- 
nators in Kansas City, Mo., who 
served as chairman of the associa- 
tion’s statistics committee, ex- 
plained the NPCA’s uniform ac- 
counting system adopted this 
year on a pilot operation basis. 
Some 20 firms participated in the 
test, keeping their financial ree- 
ords according to the schedule 
of accounts set up by the CPA 
retained by the association for 
the purpose. Revisions have been 
made as a result of this first 
year’s experience and a finalized 
Uniform Accounting Manual of 
acceptable account arrangements 
is being sent to all NPCA mem- 
bers. 

Results of the six-month test 
were not completely accurate be- 
eause of a lack of uniformity in 
the interpretations of account 
names, the small number (20) of 
firms reporting, and the relative- 
ly brief period of time it covered, 
but some indications of trends 
are indicated. 

Preliminary average operating 
ratios showed that for the com- 
panies reporting, 49% of their 
income resulted from general pest 
control with the balance from ter- 
mite control and material sales. 

On the expense side, approxi- 
mately 34% of every dollar of 
income went for productive sal- 
aries and payroll, some 5% for 
office salaries, 9% for executive 
salaries, and 6% for supervisory 
salaries. Of each 100 pennies tak- 
en in, about 9¢ went out for auto 
expense, 11¢ for service materials, 
814¢ for sales and advertising ex- 
pense, and about 3¢ for building 
overhead. 

The Uniform Classification of 
Accounts lists some 80 accounts 
PCOs can use to bring their fi- 
nancial operations into focus. 
Members of the association will 
send periodic reports to an inde- 
pendent accounting firm which 
will regularly compile averages 
and ratios of all income and ex- 
pense items to $100 of income. In 
this way cooperating firms will 
be able to tell how their financial 
picture compares to the industry 
average. 

Cincinnati operator Robert C. 
Yeager of Rose Exterminator Co. 
reported he had adopted a simpli- 
fied form of the NPCA classifica- 
tion system, one which enables 
him to pinpoint any weaknesses 
if his percentage of income and 





expense items are out of propor- 
tion to industry averages. 

Paul K. Adams from Alexan- 
dria, La. said the two things 
which justified good record keep- 
ing were that they provide the 
information needed to fill out 
tax returns, and enable manage- 
ment to scrutinize its operations 
so improvements can be made. 

After adjusting his bookkeep- 
ing to conform to the associa- 
tion’s recommended plan, Adams 
discovered income from his ter- 
mite pretreatment was much less 
profitable than his other service 
work. Organizational activity was 
improved to lower costs so that 
pretreatment profits are now in 
line with the rest of his pest con- 
trol operation. 


NPCA staffers, 
Dr. Ralph E. Heal, 
executive secre- 
tary, (left) and 
Robert Showalter, 
were happy with 
delegate partici- 
pation in busi- 
ness sessions. 





PCO Safety Record 

After working with the Na- 
tional Safety Council last year to 
obtain a picture of how the pest 
control industry stacks up against 
the national industrial accident 
average, the NPCA’s safety com- 
mittee, under the direction of Jo- 
seph A. Watkins of Vogel-Ritt in 
Detroit, mail surveyed associa- 
tion members to get a six-month’s 
tabulation of their mishaps. 


It was found the pest control 
industry is just slightly above the 
national averages in the frequen- 
ey of accidents; but lower than 
the national figures in severity. 

Cuts and burns were most fre- 
quently mentioned as a cause for 
lost time. Lifting came next, fol- 
lowed by chemicals, hand tools, 
strains and sprains, power tools, 
and falls. 

There was no correlation be- 
tween the frequency of accidents 
and their severity. As might be 
expected, power tools were the 
cause of the most severe acci- 
dents reported by firms surveyed. 
Chemicals ranked second; lifting 
third; falls fourth and on down 
with cuts and burns, hand tools, 
and strains and sprains being the 
least severe of the seven accident 
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types typical in pest control work. 
Are You Adequately Covered? 

In keeping with discussions on 
industry safety, George Blair of 
Fogging Unlimited in Red Bank, 
N. J., chaired the NPCA insurance 
committee’s roundtable report. 
Participating with him’ were 
James Clark of Clark Pest Con- 
trol in Santa Cruz, Calif., and as- 
sociation executive assistant, Rob- 
ert L. Showalter. 

‘*Be sure you actually have 
the insurance coverage you think 
you do,’’ Clark warned his fel- 
low operators. ‘‘ And, with claims 
running as high as they are these 
days, its tough to know just when 
you’ve got enough. I carry lia- 
bility coverage up to a half-mil- 
lion dollars which costs me 8 
mills, or less than 1% of my total 
gross dollar volume. 

‘Tf you are not careful, your 
insurance protection may not be 
much better than a glorified au- 
tomobile policy. You need to 
carefully investigate the kind of 
coverage you have, and if it is not 
adequate, correct the situation 
quickly. There are underwriters 
who will give you the protection 
you need and it is not excessively 
expensive,’’ Jim Clark told the 
packed room. He said all of his 


insurance was written’ with 
American companies, indicating 


there is no need to turn to for- 
eign underwriters to get what a 
PCO needs. 

To help NPCA members seruti- 
nize their insurance policies more 
thoroughly, chairman Blair, work- 
ing with his committee and R. L. 
Showalter, prepared an insurance 
‘Cheek List.’’ 

In brief, the Check List ree- 
ommends that Publie Liability 
Insurance should be written on 
the Comprehensive General Lia- 
bility Form because it covers haz- 
ards that are not known in ad- 
vance. 

Limits: of coverage should be 
high enough to protect the fu- 
ture of your business, bearing in 
mind ‘‘you may be liable for any 
claims or awards in excess of the 
limits of your insurance.” 

‘‘A good thing to remember,”’ 
the list advises, is ‘‘NEVER AD- 
MIT LIABILITY in ease of acci- 
dent or damage.’’ It’s the insur- 
ance company’s job to determine 
who’s at fault. 

The committee also suggests 
PCOs should get an endorsement 
on their policies to change 
throughout the policy the word 
“‘aecident’’ to  ‘‘oceurence.’ 
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Standard policies protect against 
claims arising from accidents, but 
some claims result from ocecur- 
rences which are not ‘‘accidents’”’ 
in a legal sense. For example, 
if a child becomes ill after being 
repeatedly exposed to an area 
treated by a PCO, a suit for dam- 
ages to the child might be brought 
against the operator. This is not 
an ‘‘accident’’ in any sense of 
the word, but if the PCO’s in- 
surance policy covers ‘‘oceur- 
rences’’ he would be protected in 
the event of such a claim. 

In pest control work, damage 
may occur to property in the care, 
custody, and control of the PCO, 
coverage which may be normally 
excluded in standard policies. An 
endorsement should provide for 
such cases. 

Damage that occurs after pest 
eontrol work is completed, such 
as that caused by insecticides aft- 
er their application, can be pro- 
vided for if an endorsement is 
added to the standard policy to 
include ‘‘Completed Operations.’’ 

Other items in the ‘‘ Cheek List’’ 
cover fidelity bonds, workmen’s 
compensation, automobile insur- 
ance, and other business insur- 
ance. 

Throughout the five-day meet- 
ing there was plenty of evidence 
PCOs are attempting to employ 
the most up-to-date and best busi- 
ness management methods, just 
as they are also taking advantage 
of the latest scientific develop- 
ments in the use of new chemicals 
and control procedures. That’s 
why a major share of the pro- 
gram was also given to papers 
by experts in the increasingly 
complex science of insect and ro- 
dent control itself. 


Insecticide Developments 


Across the country, PCOs have 
reported increased infestations of 
German cockroaches, cat and dog 
fleas, bedbugs, and brown dog 
ticks, according to Clayton 
Wright, chairman of the NPCA 
insecticide committee. Wright is 
owner of C. Wright Associates of 
Dallas, Texas. 

Most operators turned to Diazi- 
non to control these pests. For 
German roaches, Wright reported 
PCOs used Diazinon primarily, 
but in those lucky sections of the 
Pacific northwest where resist- 
ance has not yet become a major 
problem, chlordane was preferred. 
For bedbugs, it was lindane; for 
brown dog ticks; Diazinon again. 

Other insects reported to be on 
the increase this year were ¢ar- 


pet beetles, Oriental roaches, sil- 
verfish, and American roaches. 

In the coming year, the insecti- 
cide committee will be testing 
more new chemicals that look 
promising to the pest control in- 
dustry. Among them are: 

Dibrom, a product of Califor- 
nia Spray Chemical Corp., Rich- 
mond, Calif., which is a phosphate 
compound now registered in Cal- 
ifornia for control of houseflies, 
fruit flies, clover mites, and leaf 
hoppers, but is not approved for 
indoor use. It has also been com- 
bined with Davison’s Dri-Die to 
make a dessicant dust with more 
insecticidal activity. Test work 
will be concentrated on using one 
ounce of 8% material inone anda 
quarter gallons of water for Ger- 
man roach control. Each commit- 
teeman will take six of his com- 
mercial, rather than household, 
accounts, and use Dibrom to test 
its effectiveness against this 
troublesome roach. Since there is 
some indication Dibrom may have 
high corrosive action on equip- 
ment, applicators will wash their 
equipment thoroughly following 
each application of the Dibrom 
solution. 

DDVP, available from several 
suppliers, such as R. W. Greeff 
& Co., Aleo Chemical Co., and 
Shell Chemical, is likewise to be 
tested on German roaches in in- 
dustrial applications. The product 
appears to be more volatile than 
lindane or Diazinon and may 
therefore have fumigant proper- 
ties, Wright advised. He said it 
is registered in California for 
roaches, bedbugs, carpet beetles, 
brown dog ticks, and fleas. 

At present, federal registration 
only permits the use of DDVP for 
control of flies, fleas, and roaches 
in horse stables; flies, sow bugs, 
roaches, and ants in dairy barns; 
flies in and around poultry 
houses; and cigarette beetles in 
tobacco warehouses. According to 
federal government experts, DD- 
VP may be useful in certain spe- 
cial conditions because of its fast 
knockdown properties, its fast 
kill, and its fumigant properties. 
Present thinking is, however, that 
it may be too toxie for use in 
general pest control operations. 
There is no federal registration 
for use of this chemical indoors, 
except in such special places as 
mushroom houses and_ tobacco 
warehouses. 

Sevin, a product of Union Car- 
bide Chemicals, appears to be dif- 
ficult to formulate in liquid forms, 
so the committee’s field test work 
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will be done with a 5 or 7% Sevin 
dust. Currently the chemical is 
not recommended by the associa- 
tion for cockroach control. 

Hereules Powder Company’s 
newest addition is also a carbam- 
ate known as Hereules 5727. This, 
Wright explained, .is not ready 
for experimental field testing, 
but it looks promising as a con- 
tact poison. It is said to be highly 
toxic. 

Another candidate insecticide 
which looks as good in the lab as 
dicapthon, Korlan and Diazinon, 
is American Cyanamid’s Dimetho- 
ate. This is also an organic phos- 
phate and will probably be avail- 
able to the committee next spring 
for testing as a 1% _ solution 
against German roaches. On 
houseflies, the compound shows 
up equivalent to Korlan and Dia- 
zinon which are also in the phos- 
phate group. 

Kepone is a General Chemical 
Division entry into the chlorin- 
ated pesticide field and will be 
tested as a bait for flies and for 
maggot control. 

Feathered Friends or Foes? 

‘‘Birds are our feathered 
friends or pests, depending upon 
which end you’re looking at,” 
George L. Hockenyos jokingly ob- 
served in his report of the Bird 
Management Committee’s work 
this year. Chairman Hockenyos 
predicted bird populations can be 
successfully managed so that they 
are not a sanitation and health 
menace and can still provide the 
aesthetic pleasures they give to 
many. 

Preparation of an approved ref- 
erence procedure for bird control 
is an especially difficult assign- 
ment the committee has been 
wrestling with because the in- 
dustry has little or no experience 
to go on, and there appear to be 
no satisfactory techniques, pro- 
cedures, or materials for bird con- 
trol, Mr. Hockenyos explained. 

Two significant steps can be 
taken by the industry to correct 
its present lack of adequate 
knowledge, he said. First, indus- 
try members must more freely ex- 
change their successes and fail- 
ures in bird control. Many self- 
devised, ingenious answers to bird 
control may supply missing links 
the committee needs to wrap up 
one or more phases of its investi- 
gations. Secondly, the associa- 
tion must foster definite bird 
control research projects. Much 
is going to be done to control 
birds with the use of sprays and 
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Fumigants and insecticides, and new develop- 
ments in them, were reported by NPCA 
technical director, Dr. Philip J. Spear (left) 
and Dr. H. A. U. Monro of the Canadian 
Department of Agriculture. 


appplication equipment PCOs al- 
ready have; it looks very promis- 
ing, he reported. ‘‘But, more 
organized research into this tech- 
nique must be done.’ 

The Fish and Wildlife Service 
is also doing some work on bird 
control. Its assistant chief in 
rodent control, Howard A. Mer- 
rill, told the convention one inter- 
esting development in this field 
has been the use of a floodlight 
trap. 

“‘This trap seems particularly 
suitable for capturing starlings,’’ 
he said. ‘‘During 13 nights of 
operation in a pine forest during 
December through March, over 
51,000 birds, most of them star- 
lings, were collected. On five 
occasions the catch exceeded 6,000 
birds in one night. 

‘*The floodlight trap consists of 
five heavy duty floodlights, each 
containing a 1,000 watt incandes- 
cent bulb. Directly in front of 
the floodlights is a prefabricated 
poultry wire cage 11 ft. by 10 ft. 
and 6 ft. high. A large nylon 
fishnet is used to make a funnel 
approximately 25 ft. high and 50 
ft. wide. This funnel is directed 
towards the greatest concentra- 
tion of birds: 

‘*To operate the trap, a work- 
ing crew sets up a commotion to 
disturb the birds and, at the same 
time, herds them toward the trap. 
Best results were obtained on 
dark nights. Moonlight or other 
light reduced the catch consider- 
ably,’’ Mr. Merrill reported. 
Causes of Fumigant Residues 

Highlight of Tuesday morning’s 
program was the _ presentation 
made by Dr. Hector A. U. Monro 
from the Canadian Department of 
Agriculture in London, Ontario. 
He spoke on fumigants and the 
residue problem in food. 

The actual amount of residual 
vapor and fixed residue left in a 
material after fumigation varies 
greatly according to the particu- 
lar reaction between the gas and 
the material being treated. Molec- 
ular weights of fumigants, along 
with their boiling points, are the 
important factors which deter- 









mine their diffusion qualities, he 
said and then proceeded to men- 
tion how each of the more com- 
monly-used gasses react according 
to their molecular weight-temper- 
ature relationship. 

In order to clarify the signif- 
icance and improtance of tem- 
perature effects on fumigation ef- 
ficiency, Dr. Monro summarized 
his observations in these words: 

‘‘(a) For practical purposes 
most insects become increasingly 
difficult to kill with fumigants 
as the temperature is lowered to 
10° Centigrade. Below this point, 
in progression, various species of 
stages may succumb to low tem- 
perature, or be weakened by it. 

‘*(b) Adsorption is the most 
important physical factor modify- 
ing the penetration of fumi- 
gants.’’ (Most materials fumiga- 
ted act like a sponge in adsorbing 
the gas.) ‘‘The amount of gas 
physically adsorbed increases as 
the temperature is lowered, and it 
is necessary to add progressively 
more fumigant in order to sustain 
concentrations free to act on the 
insects. Furthermore, because of 
this inverse effect, at low temper- 
atures, diffusion of the gas into 
the material is slower during the 
treatment and there is a corre- 
sponding decrease in the rate of 
desorption afterwards. 

‘‘(e) Chemical reaction of the 
fumigant with some of the fumi- 
gated material will be increased 
as the temperature is raised. If 
the residues formed are of signif- 
icance, it is advisable to conduct 
the treatment at as low a tempera- 
ture as possible compatible with 
overcoming the handicaps to suc- 
cessful results summarized in (a) 
and (b) above. 

‘‘In light of these three main 
effects the influence of tempera- 
ture in different types of fumi- 
gation may be considered: 

‘*1. With certain commodities 
which are easily penetrated, and 
which are not highly sorptive, 
fumigation is practicable at quite 
low temperatures with fumigants, 
such as methyl bromide, which 
have comparatively low boiling 
points. 

“2. With highly sorptive ma- 
terials, on the other hand, low 
temperature fumigation may not 
be advisable because increased 
adsorption of the gas by the com- 
modity may interfere with pene- 
tration. Also, under some condi- 
tions, after treatment the material 
may be hazardous for humans to 
handle or approach because the 
adsorbed fumigant is held for 
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How To Reduce Residues 

Dr. Monro reported present 
knowledge indicates there are 
three ways to reduce the residue 
problem with any given fumigant 
on a particular commodity. 

First, when a chemically re- 
active compound, such as methyl 
bromide, is used, fumigate at as 
low a temperature as_ possible 
compatible with the fumigant’s 
ability to kill insects. 

Second, treat the material when 
its moisture content is low. If 
possible, dry the materials which 
have a higher-than-normal mois- 
ture content. 

Lastly, provide good circulation 
of the fumigant-air mixture so 
that dosage may be reduced to a 
minimum. 

Residues in Feeds 

Both fumigants and insecticide 
residues are particularly a prob- 
lem when feed grains are being 
treated. 

Dr. Lyman S. Henderson, chief 
of the U. S. Department of Agri- 
culture’s stored product insects 
section, explained attention has 
been drawn to pesticide contami- 
nation of mixed animal or proc- 
essed feeds because of the po- 
tentially hazardous effect that 
might result when they are fed to 
dairy livestock and poultry. 

Residues get into such feeds 
either because they’re on the in- 
gredients that get mixed into the 
feed, or are the result of treat- 
ments made on it to control in- 
sects during storage. Since grain 
is the principal ingredient in feed, 
it is the commodity for which non- 
contaminating insect control 
methods are being hunted. 

The four primary causes of res- 
idues are field applications of 
insecticides while grain is grow- 
ing; the presence of insecticides 
on bin walls in after-harvest stor- 
age ; protective sprays applied to 


tempera- 
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Four Federal experts 
on the program were 
(1 to r): Dr. Lyman 
S. Henderson, USDA 
Beltsville, Md.; R. J. 
Kowal, Forrest Serv- 
ice, Asheville, N. C.; 
Dr. Wayland J. 
Hayes, CDC, Savan- 
nah, Ga.; and How- 
ard A. Merrill, U. S. 
Fish & Wildlife Serv- 
ice, who had left 
before this picture 
was taken. 


bulk grain in storage; and im- 
proper fumigations. 

DDT or lindane should not be 
used in grain storage bins, Dr. 
Henderson said, but pyrethrum 
and similar low-toxicity pesticides 
are approved. Pyrethrum plus 
piperonyl butoxide as well as 
malathion were the recommended 
protectant spray materials. 

Fumigant-caused residues can 
result from (1) a chemical reac- 
tion with the product being fumi- 
gated, or (2) from deposits of 
the chemical itself remaining on 
the product. The first type of 
contamination is the longer-lasting 
and more difficult to remove. 

Thorough aeration of fumigated 
poultry grain before it is used 
was particularly advised. There 
is some question about the serious- 
ness of the problem in poultry 
grain and further researeh is in 
progress to determine if any dele- 
terious residues do remain, Dr. 
Henderson reported. 

Research Workshops 

In the coming year, the NPCA’s 
technical committee, under the 
chairmanship of Charles D. Cush- 
ing, Vogel-Ritt, Philadelphia, will 
sponsor three two-day workshops. 
They'll be held in different sec- 
tions of the country to investigate 
PCO field research and experience 
with new pesticides and control 
methods. Discussions will cover 
rodent control, wood-destroying 
organisms, roach resistance, ete. 

The workshop idea developed 
from the excellent attendance the 


association experienced earlier 
this year at its three regional 
meetings on pretreatment prac- 


tices. ‘Workshops will be directed 
by NPCA technical director Dr. 
Philip J. Spear. 

Research is a particularly acute 
need in the pest control industry, 
Dr. Spear said, because of resist- 
ance and residue problems. The 
association now has an active re- 
search program at several univer- 























sities, including Virginia Poly- 
technique Institute, Ohio State 
University, University of Califor- 
nia, University of Georgia, and 
Purdue. They’re investigating 
roach resistance, fumigant action, 
termite habits, and longevity of 
soil poisons. 

VPI Roach Tests 

Probably the best known re- 
search program sponsored by the 
association is the one carried on 
at VPI to determine the effective- 
ness of new chemicals for roach 
control. In 1959 12 formulations 
of seven insecticides were investi- 
gated against both resistant and 
non-resistant German roaches, Dr. 
Spear reported. 

Oil based solution of 0.5% Dia- 
zinon (the standard used for com- 
parison), an oil based solution of 
1.0% Dimethoate, and an oil based 
solution of 1.0% Dibrom gave 
very high mortality of resistant 
and non-resistant German roaches, 
in VPI tests. Good kill was ob- 
tained from a 1% emulsion of 
Hereules 5727, 0.5% Dibrom in 
oil, and a formulation of 0.5% 
DDVP plus 2% aroclor 5460 resin. 

Dr. Spear also reported erratic 
results were obtained from 2% 
formulations of sevin. For periods 
up to 15 days, the oil-based ma- 
terial was best; for longer periods 
the wettable powder was superior. 
There is some evidence, Dr. Spear 
explained, the erratic results may 
have been due in part to a lack 
of stability of the concentrates 
used to prepare the dilute formu- 
lations. In 1958, both the 244% 
and 5% wettable powder treat- 
ments using Sevin gave results 
superior to those obtained with 
2% formulations of the chemical 
this year. 

Dibrom is being tested against 
roaches, fleas, and brown dog 
ticks by the NPCA insecticide 
committee. It is closely related 
to DDVP but is apparently 
‘‘somewhat less toxic.’’ 

Good Pesticide Record 

A limiting factor in all pesti- 
cide use is its toxicity and misuse 
by inexperienced hands. Dr. Way- 

















At Seafood Jam- 
boree (i to r) 
Sam _ Grossman 
from _ Chicago, 
and Ted and Mrs. 
(Nettie) Oser 
from Atlanta, 
were but three 
of the 400 who 
feasted on the 
shrimp, flounder, 
and other delica- 
cies piled high 
on three tables. b) 
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land J. Hayes, Jr., Communicable 
Disease Center toxicologist, said 
records show less than .9 persons 
per 100,000 population die from 
causes related to pesticides. He 
also presented charts to show 
deaths of all types have decreased 
since the introduction of chlorin- 
ated pesticides in 1940. Produc- 
tion of all pesticides will increase 
by more than 100% in the next 
decade, he predicted, and to in- 
dicate the complexity and impor- 
tance of pesticide production in 
the United States, he reported 
some 90,000 different pesticide 
labels were registered in 1958. 

Throughout its testing program, 
the CDC has found dermal ex- 
posure is often more significant 
than oral exposure, Dr. Hayes 
reported. And, in most cases, it 
has been found such dermal prob- 
lems are associated with persons 
who do not wear protective cloth- 


ing. 
Merrill on Rodents 


Two new developments in the 
field of rodent control were re- 
vealed to delegates by Howard A. 
Merrill, assistant chief of the 
Branch of Predator and Rodent 
Control in Washington. 

Although he did not reveal its 
name, Merrill said one new ro- 
denticidal chemical under testing 
is reported to be 1,000 times as 
toxic as Compound 1080. 

Use of red squill has almost 
ceased because overseas supplies 
have virtually dried up, but the 
Fish and Wildlife Service has 
been cooperating with the USDA 
for a number of years on experi- 
mental plantings of red squill at 
the Torrey Pines Experiment Sta- 
tion in California. The rodent 
expert announced that the first 
commercial plantings of a highly 
toxic squill will be made this year. 

He also said, ‘‘A newly de- 
veloped synthetic compound simi- 
lar to squill is currently being 
tested at our laboratory”’ in Den- 
ver. 

Know Your Agencies 

R. Joseph Kowal of the USDA’s 
Forest Service in Asheville, N.C., 
urged PCOs to get better aec- 
quainted with the facilities and 
services available to them from 
their federal, state, and univer- 
sity departments doing pest con- 
trol research. They are all anxious 
to help, he said, but this is a 
‘“two-way street; they need your 
assistance to know how you are 
solving some of the same prob- 
lems they are working on, and 
want to know what problems you 
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are confronting that they may be 
able to help with.’’ 


PC in USSR 


Dr. John V. Osmun, Purdue’s 
chief in entomology, talked to the 
group about his trip to Russia 
this summer as a member of a 
USDA pest control observation 
group. He said the USSR is prob- 
ably ahead of the USA in fore- 
casting insect infestations and in 
the use of biological controls, but 
that it is just now entering the 
age of insecticides. 

There is no PCO business as 
such in Russia, Dr. Osmun re- 
ported, because the central gov- 
ernment handles such work. In 
one city where bedbugs were a 
serious problem, homeowners were 
moved out of their dwellings by 
the block-load so that every home 
in the town could be fumigated. 

‘*A tremendous thirst for know- 
ledge on the part of the Russian 
people exists,’ Dr. Osmun ex- 
plained. ‘‘The country gives spe- 
cial recognition to science which 
probably explains why at present 
their scientific growth is appar- 
ently at a faster rate than ours. 
There is truly an industrial and 
scientific revolution taking place 
in the USSR,’’ he said. 


Snowy Is New President 


During the convention’s associ- 
ation business meetings, Harold 
‘‘Snowy’’ Sehnorrenberg was 
elected 1959-60 NPCA president. 
He’s from Oklahoma City, Okla., 
where he runs Dead Shot Chemi- 
cal Co. The vote was unanimous 
as were those taken which made 
Maurice Oser, Oser Exterminating 
Co., Denver, Colo., executive vice- 
president, and Charles W. Houg- 
ton, Safety Fumigant Co., Boston, 
Mass., secretary-treasurer, serv- 
ing his second consecutive year. 

New members of the NPCA’s 
executive committee are retiring 
president, Wayne K. Davis, presi- 
dent-elect Schnorrenberg, Robert 
C. Yeager, Myron W. Smith, and 
Robert R. Schendel. 


Future Convention Sites 


To give its members in the Mid- 
West a better chance to attend 
a convention, delegates voted 
Chicago its 1964 meeting place. 
Next year the association con- 
venes in Tulsa, Okla. In 1961 
it’s Miami Beach; in ’62, Kansas 
City ; in 63 San Francisco. Lonnie 
F. Holder, of Holder’s Pest Con- 
trol in Houston, Tex., is to be 
national chairman of next year’s 
annual NPCA meeting. 


Calendar 


Mosquito Control Training Course 
No. 231, Communicable Disease 
Center, Atlanta, Ga., Nov. 2-6. 

VPI Pest Control Operators’ Short 
Course, Virginia Polytechnic Insti- 
tute, Blacksburg, Nov. 4-6. 

Virginia State Pest Control Assn. 
Meeting, VPI, Blacksburg, Nov.5 

Penna. Pest Control Assn. Meeting, 
Hotel Webster Hall, Pittsburgh, 
Nov. 12, 8 p.m. 

Maryland Pest Control Assn., Meet- 
ing, Lord Baltimore Hotel Balti- 
more, Nov. 15, 6:30 p.m. 

Kentucky Pest Control Assn. 6th 
Annual Convention, Brown Hotel, 
Louisville, Nov. 16-17, 9 a.m. 

Texas Pest Control Assn. Annual 
Convention, Driskill Hotel, Aus- 
tin, Nov. 19-21. 

Pest Control Assn. of South Florida 
Meeting, Lindsey Hopkins Voca- 
tional School, Miami, Nov. 23, 
8 p.m. 

Rutgers Pesticide Dealers Confer- 
ence, Blake Hall, New Brunswick, 
N. J., Nov. 24. 

Ohio Pest Control Assn. Annual 
Meeting, Sheraton Plaza Hotel, 
Cincinnati, Nov. 29-Dec. 1, 9:30 a.m. 

Entomological Society of America 
Annual Meeting with Ninth An- 
nual Meeting of the Entomologi- 
cal Society of Canada and 96th 
Annual Meeting of the Entomo- 
logical Society of Ontario, Detroit, 
Mich., Nov. 30-Dec. 3. 

Chemical Specialties Manufacturers 
Assn. 46th Annual Meeting, May- 
flower Hotel, Washington, D.C., 
Dec. 7-9. 

Sixth Annual Ill. Pest Control Assn. 
Business Clinic, Illini Union Bldg., 
University of Illinois, Urbana, Dec. 
8-10. 

Nebraska Assn. of Pest & Termite 
Operators Meeting, Castle Hotel, 
Omaha, Dec. 10, 11, 9 a.m. 

Arkansas Pest Control Assn. Meet- 
ing, Albert Pike Hotel, Little Rock, 
Dec. 19, 9 a.m. 


Northeastern Weed Control Confer- 
ence, Hotel New Yorker, New 
York City, Jan. 6-8, 1960. 

Identification and Biology of Arthro- 
peds, Training Course No. 241, 
Communicable Disease Center, At- 
lanta, Ga., Jan. 11-22. 

Southern Weed Control Conference, 
Biloxi, Miss., Jan. 20-22. 

Ist Arizona Pest Control Operators 
School, University of Arizona, 
Tucson, Jan 22-23. 

24th Annual Purdue PCO Confer- 
ence, Purdue University, Lafav- 
ette, Ind., Feb. 1-5. 

North Carolina PCO Shortcourse, 
North Carolina State College, Ra- 
leigh, Feb. 2-4. 

Indiana Pest Control Assn. Annual 
Meeting, Memorial Union Bldg., 
Purdue University, Lafayette, Ind., 
Feb. 3. 

Weed Society of America and West- 
ern Weed Control Conference, 
Cosmopolitan Hotel, Denver, Colo., 
Feb. 22-25. 

{Insect and Rodent Control Training 
Course No. 221, Communicable Dis- 
ease Center, Atlanta, Ga., June 
3-17. 
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When To Sell The Home Building 
Market Pre-Construction Treatment 


by E. H. LEMIRE 


Agricultural Chemicals Division, Shell Chemical Corporation 








Last year U.S. contractors built the U.S. homebuilder the most 
homes for over 1,300,000 families. promising sales prospect of the 
Had all of these various Capes, pest control operator. But, so 
Ranches, and Split-levels been far, he ean be called only a pros- 
topped by a single roof 1550 feet pect. Last year, only about 1% 
wide, their ground floor rooms of his construction was pre-treat- 
would have rambled from New ed. The total treated area, if 
York to Los Angeles. again laid out in a 150-foot strip, 
Again this year, contractors would not reach beyond the city 
will match or better this mark, limits of New York or _ Los ae aes 
and, if present forecasts hold, Angeles. 
their 1960 home construction, laid One of the major obstacles in items of equipment that will go 
end-to-end, will extend beyond the growth of this market has into the homes. include the 
3,000 miles. probably been the unfamiliarity method of termite treatment and 
These facts — plus the Federal between the pest control operator are difficult to change once the 
Housing Administration’s bless- and the homebuilder. With few agency has approved them. 
ing of chemicals for pre-construc- exceptions, neither seems to know From this it is obvious that a 
tion termite treatment — make much about the operations of the PCO cannot wait until he reads 
other. of a new housing development in 
Recently the National Associ- a4 ae. rid —_ the 
° ation of Home Builders printed a yuilder will already have obtained 
How Good Are Shields? report on the buying habits of its FHA approval, and he couldn’t 
members, which our company change to pre-construction treat- 
found very illuminating. The re- ment, even if he wanted to, with- 
port deseribes the various types out making a new appeal to the 
of home builders, the best time FILA. 
to approach them, and what ap- _ How then can a PCO find out 
proach to take. _ in time about a new housing de- 


velopment? One way is by check- 
ing periodically at the City Plan- 
ning Commission. This office is 
notified of new developments be- 
fore the builder goes to the FHA 
or VA. The best method, how- 
ever, is to get acquainted with the 
builders of your area. You ¢an 


Builders fall into two cate- 
gories — the speculator and the 
custom builder. Since the oper- 
ations of each vary considerably, 
especially in their construction 
schedules, PCOs should time their 
approach to fit the appropriate 





schedule. , - 

‘Ss ; get the names of the major ones 

lhe speculator — he is the man from a local real estate editor of 

who builds developments, thus your home town newspaper. Or, 

represents the major uses — gen- you can join the local home build- 

: erally operates on a one to three ers association as an associate 
There’s a great deal of controversy year schedule. And he will need member 
over the effectiveness of metal shields : 


to be sold on _ pre-construction 


in new home construction to prevent How do builders buy? 





future termite attack. We think the treatment early in that period. The NAHB report says that 
picture ee Se —— — Here's why. builders’ ‘‘buying habits vary aec- 
ee gp oligo Pe a To get FHA or VA financing, cording to the builder’s  back- 
tunnels have been built right over builders need the approval of ground and geographical areas. 
the shields. The tubes extended these agencies for the houses they But every builder is interested in 
from the top of —_ mage to = will build. A speculative builder knowing how a given product 
ground but were broken before this submits his plans and layouts to will solve a problem for him either 
picture was taken by entomologist WHA sev : thee the inoe : ee . 
F. Reeves Gressett, Jr. of Pied Piper A, say, soon after he has pur- through lowering his costs or 
Exterminating Co. in Charlotte. chased the land, usually in about helping him make a sale.’’ 
three to four months. These plans Builders pick their ‘‘best buy’”’ 
which spell out all the various by balancing two factors. . . price 
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D. A. is new. D. A. is different. D. A. is the latest in termite control, de- 
veloped by Chapman Chemical Company to unite fast killing action and 
long residual effect . . . the combined powers of Shell’s Dieldrin and Aldrin. 
Two gallons of D. A. mixed with water make 100 gallons of soil poison. 
Put “Mr.” D. A. on the trail of termite jobs in your city. The name itself 
makes it a potent sales weapon . . . and the combination of proved termite- 
killing ingredients assures effectiveness. 


a 
7 
? 
Product of i 
7 
Please 
CHAPMAN CHEMICAL COMPANY a ie 
Memphis 1, Tennessee Pl Name 
OFFICES IN PALO ALTO, CAL., PORTLAND, ORE., Pa 
MINNEAPOLIS, MINN., CHARLOTTE, N. C. Fa Firm 
7 
Warehouses in 28 cities to give you wv Address _ 
faster shipment and lower o 
delivered costs. so City and State____ 


MAIL FOR 
INFORMATION ON 


Chapman Chemical Company 
P. O. Box 138, Memphis 1, Tenn. 


send Data Sheet and prices on Chapman D. A. to: 
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and service. One of the chronic 
service problems of the builder 
oceurs after the house is up and 
occupied and when equipment be- 
gins to fail. The resultant com- 
plaints from home owners. be- 
come a minor headache, and 
builders try to prevent it by re- 
lying more on the quality of a 
product than its price. Thus, 
PCOs should play up the fact that 
their chemicals’ kill termites, 
whereas barriers, such as shields 
and concrete slabs, are only a 
defense. And like castle walls, 
it only takes the smallest crack 


(1/32 of an inch for termites) 
to penetrate the whole defense. 

On the subject of price, builders 
prefer to get comparative infor- 
mation. They ask that salesmen 
be able to quote the prices of 
competitive products (for PCOs 
it would include shields and other 
protective devices and other PCO 
prices) as well as his own. 

NAHB reports that its members 
welcome calls from salesmen, and 
they (the builders) can be kept 
abreast of the developments in 
the fields in which they are in- 
terested. This, obviously, includes 





SYVTRON 





~ ELECTRIC 


HAMMER DRILLS 


> 


Automatic 
bit rotation 


- - take all the work out of drilling 
holes in concrete and masonry 


Drill more holes faster and easier for more effective extermi- 
nation and pest control. 


SYNTRON Electric Hammer Drills are the most powerful, 








most dependable, and easiest to handle in their capacity class. 
They take all the work out of drilling holes in concrete and other 
composition material. All you do is hold hammer in place and 
pull trigger switch and the reciprocating piston, delivering 3600 
powerful blows per minute, does the rest—no pressure is required; 
it feeds as it drills—no more turning of drill bits by hand; drill bit 
rotates automatically. 


SYNTRON Electric Hammer Drills are powerful, dependable, 
easy to handle, easy to operate and require very little maintenance. 
Available in models ranging from ¥% inch to 2 inch capacities. 


Write for free literature on SYNTRON Electric Hammer Drills 
SYNTRON COMPANY 


790 Lexington Avenue Homer City, Penna. 
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every phase of termite treatment. 

The market is there. And the 
builders are interested. It is up 
to PCOs to make the approach. 





Treating Cores 
In Cement Blocks 

What pressure should you use 
in your line when you’re treating 
the voids in cement blocks? 

H. R. Isherwood, of Associated 
Sales & Supply Co., St. Louis, 
Mo., says if pressure is not suf- 
ficient to break any tubes which 
may be inside the core, the job 
is not complete. 

He says that when applying 
chemicals to the core of a cement 
block through a_ needle point 
with a 3/32” orifice, a minimum 
of 75 to 80 pounds pressure is re- 
quired to break a tube if it is 
anywhere near the hole that you 
drill through to reach the core. 

‘‘Any lower pressure,’’ Isher- 
weod says, ‘‘does not disturb the 
tubes, our experiments show.”’ 

One popular recommendation is 
that the row of blocks closest to 
the ground be drilled to get the 
best coverage of the footing 
while also breaking tubes which 
may be coming up through it. 





IRS Decision Reversed; 


Termite Damage Deductible 

The Federal Tax Court recent- 
ly agreed with a Florida tax- 
payer that termite damage to his 
home was, in fact, a casualty loss 
and was therefore a proper in- 
come tax deduction. 

The decision upset an Internal 
Revenue Service ruling which 
had disallowed a $2,042 deduction 
claimed by E. G. Kilroe of Win- 
ter Park, Fla., four years ago. 

Kilroe was reported to have 
said that was the amount he 
spent repairing his home, but the 
Government insisted he owed an 
additional $465 in income taxes. 

The court ruled that he could 
not be expected to prove exactly 
when the first termite began 
chewing on his house, but there 
was credible evidence that all the 
damage occurred during the 1955 
taxable year. 

Though not precedent-setting, 
the decision does demonstrate the 
tax-deductible status of each loss 
due to termite damage must be 
determined upon the faets in the 
particular case for which a claim 
is made. 
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AUTOMATIC PRESHUR-MITE 








Brought Back by Popular Demand 


The Automatic PRESHUR-MITE Portable Termite Treating Unit faithfully 
served the Termite Control Industry almost 20 years. Was discontinued 
4 years ago when the new unstable water based chemicals became so 
widely used. Recent improvements in these chemicals now make most of 
them suitable for application with the Automatic PRESHUR-MITE. 


Make Your Next Termite Treating Unit 


An Automatic PRESHUR-MITE ... You'll Be Glad You Did 





® Heavy Duty — Made for Rugged Use ® Electric Powered Only — Operates 
© Portable — Weighs Approximately 127 Ibs. on House Current 

© Pump Capacity — 5 Gallons Per Minute ‘ ; 

© Adjustable Pressure to 225 P.S.1. . es ee Any Type 
® Factory Set to Operate at 125 P.S.I. 

© Fully Automatic — Cuts on and off as 


© Comes Fully Equipped Ready for Use — 
Nothing Extra to Buy 


® Handles Non-Abrasive Oil or Water Base Chemicals that Stay in Solution without Agitation 


Complete Line of Portable & Tank Models, Accessories and Tools 
If you don’t have a copy of our catalog No. 57, write for a Free Copy today. 


EWING MANUFACTURING COMPANY 


MAKERS OF HIGH QUALITY PEST CONTROL EQUIPMENT SINCE 1936 
P. O. BOX 1986 JACKSON 5, MISSISSIPPI, U. S. A. PHONE FL-30343 


Chemical Is Used 




















-— We Want to SAVE YOU MONEY! | 
GUARD YOUR REPUTATION Carbide Masonry Drills 


, || @ Sharpened 
with | @ Repaired 
| 









3 J 
Retipped Before you 
replace those 

old, seemingly 
worn out masonry 
drills, check our mon- 
ey-saving prices on re- 
pairing them. 





: Sore 

! SIZE NEw ° ae 6" cong | 
BONDED CHEMICAL | we 1.26 : 1.00 1.50 ' 
Facts Prove That VACCINOL Is Chemical | 5/16" —° 2 l 

You Can Trust for Lasting Termite Control. | l Ate aS te yo 
Proven Effective for Over 25 Years Against ve as 8s 7s | 
Termite and Other Wood-Eating Insects. | Ris 374 ° 233 273 | 
STOP THOSE COSTLY RETURN CALLS Yn ya 325 | 
| 1-1/2" 934 @ 4.25 475 | 
Use | *Available in 6-inch lengths. Same price " 

| ia 
VACCINOL igo. . | 


| Buy pom A drills from, your local dealer. If he 
VACCINOL CHEMICAL COMPANY — | <tr" 70!,them, orde'arec 
2487 Pennsylvania P. O. Box 3205 


Seite % Renee B & A MANUFACTURING COMPANY 


4415 Georgia Ave, South — West Palm Beach, Fla. 
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What’s NEWS In 


Lack of Entomology Degree 
Does Not Bar PCOs in Louisiana 


A recent rumor has been circu- 
lating in the trade that to become 
a pest control operator in the 
State of Louisiana one has to 
have a university degree in ento- 
mology. Pest Control checked 
this allegation with the office of 
State Entomologist E. A. Can- 
cienne, in Baton Rouge, and 
discovered it to be unfounded. 

An applicant for a pest con- 
trol license in Louisiana must 
have either a university degree 
in entomology or four years of 
experience working for a _ state 
license holder qualified to oper- 
ate under the specialized cate- 
gory the applicant wishes to be 
examined on. 

Examinations and licenses are 
given in five categories: termite 
eradication, household insect 
eradication, fumigation, rodent 
control, and fogging. One with 
a degree in entomology may take 
a special ‘‘entomology examina- 
tion’? and if he passes it he is 
qualified to perform termite and 
household pest control as well as 
do fumigating and fogging. Ro- 
dent control is not covered in the 
entomology examination. 

There are no licensing fees in 
Louisiana, but an applicant who 
passes his examination must post 
a $2,000 surety bond which must 
be renewed yearly. 


Persons engaging in_ termite 


wore 1985 


The Industry 








control are required to submit 
monthly reports to the Commis- 
sioner of Agriculture by the 10th 
of each month listing the number 
of termite jobs completed during 
the preceding month and pay a 
$3.00 fee for each of these jobs. 
At the present time only ter- 
mite work is inspected, the State 
Entomologist’s office told PC. 
Six inspectors cover the entire 
state and are paid from the ac- 
cumulation of $3.00 fees paid by 
termite operators. If the fund 
exceeds $100,000 in any given 
year, the excess is contributed to 
the University of Louisiana for 
research in entomology. 
Licenses can be suspended for 
cause by the Commissioner. Fail- 
ure to renew surety bond, to pay 
$3.00 fee for termite jobs, or to 


report the correct number of ter- 
mite jobs completed, are some of 
the causes for cancelling an exist- 
ing license, PC was told. 

It is not necessary for every 
serviceman to be licensed under 
Louisiana’s Non-Agricultural Pest 
Control Law, but at least one li- 
censed operator must be a mem- 
ber of each firm. A _ telephone 
‘‘call office’? cannot have more 
than one person operating from 
it without having a licensed su- 
pervisor present. If there is more 
than one serviceman working out 
of such an office, it becomes a 
‘‘branch’’ and a licensed PCO 
must be assigned to it. 

The law is administered by a 
Pest Control Commission’ ecom- 


(Continued on page 44) 





New York Health Dept. Sends 115 Inspectors to 
Check Harlem Buildings; Finds 45% Rat Infested 


‘‘During the first few weeks 
of our intensive rat elimination 
program, we have found about 
45% of the inspected buildings 
infested,’’ Irving Dubinsky, New 
York City’s director of the Bu- 
reau of Sanitary Inspection told 
Pest Control last month. 

115 trained health inspectors 
were sent into a 200 block area 
in the Harlem district as the first 
part of a concentrated rat clean- 
up campaign that began 45-days 





Special lawn service Ford truck used by Mid-Hudson Pest Control of Poughkeepsie, N.Y. has a 
200-gallon John Bean sprayer in the back, plus a 65-gallon-a-minute, gas-operated Marlow 
pump. The 200-gallon sprayer is used for weed killer application, and another 100-gallon model 


carried in a utility trailer behind the truck 
cation 


is used for insecticide and liquid fertilizer appli- 
The smaller weedicide applicator pictured at the right was designed by Mid-Hudson. 


It is 3 feet wide, rolls on two wheels, has three Tee-Jet nozzles, and is enclosed in a light 


metal shield to prevent drift. The handle is 1/2” 
for application control. ‘During the spring of 


pipe, 4-foot long with a lever action valve 


1957," Mid-Hudson president, Ralph C. Dirk, 


told PC, “‘we noticed in Pest Control magazine several articles pointing up the market for pro- 
fessional lawn control and related services. With the cooperation of Cornell University, some 
technical bulletins we had, and information from our friends in the nursery business, we got 


started 


It took lots of intensive field evaluation, and a carefully developed knowledge of 


proper timing in applications, compatibility of chemicals, etc. before we felt sure we would 
obtain the results that would satisfy the home owner. We started with the 100-gallon sprayer, 
but business grew so rapidly, we could see after the first two months that we would have to 
add more equipment. We hope soon to purchase a larger truck and two more 200-gallon power 


sprayers.” 
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ago after extensive planning. 

Dr. Leona Baumgartner, Com- 
missioner of New York’s Depart- 
ment of Health, gave the men 
their instructions before sending 
them out as 12 squads with eight 
men and a supervisor. Each squad 
was assigned one block at a time 
in which every building was in- 
speeted for rats. 

Pest control operators in the 
greater New York area, along 
with rodenticide manufacturers, 
were also called in and informed 
of the program. Dubinsky said 
PCOs were told of the opportuni- 
ties for new business the effort 
would develop and also that the 
effectiveness of their control op- 
erations would be checked by the 
City. PCOs and pesticide manu- 
facturers pledged their support 
to make the program a success. 

The campaign is under the di- 
rection of Dr. Baumgartner, Je- 
rome Trichter, assistant commis- 
sioner in charge of environmen- 
tal sanitation, and Mr. Dubinsky. 

In buildings where rats are 
found, or where inspectors find 
evidence of rats, landlords, jani- 
tors, and tenants were all noti- 
fied that under the city’s new 
Health Code, which became ef- 
fective Oct. 1, the premises had 
to be cleaned up, the rats exter- 
minated, and all rat holes closed. 

The Health Department in- 
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IS FIELD TESTED FOR 
RESULTS-INSURANCE! 
















SPRAYER 
FIRST AID KIT 


A complete and 
generous supply 
of washers, gaskets, 
springs and valve 
stems, in a handy 
plastic box. Please 
specify capacity of 
sprayer and type of 
shut-off when or- 
dering. 








NEW! GASKET KIT 


Contains 1 each of all 
gaskets for B & G 
sprayers 54S, 104S, 
204S, (with trigger 
tee-jet valve), plus 
valve stem assembly 
and guide sleeves. 

No. GT104 Gasket 
kits also available for 
other models of spray- 
ers. When ordering 
please specify Model 
Number and type of 
shut-off. 


HALF GALLON, ONE AND 
TWO GALLON SPRAYERS 


Designed especially for PCO work. 
Lightweight units with precision noz- 
zles, oil and chemical resistant hose, 
electrically seam-welded tanks, quick- 
acting shut-offs. Fully guaranteed! 


NOW... MORE PARTS 
THAN EVER 


STURDY CARRYING CASES 


ee 


Perfect protection for 1 & 2-Gal- 
lon B & G sprayers. Vulcanized 
fibre, varnished inside and out. 
Double reinforced bottom, steel 


catch. 
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PLUMSTEADVILLE, PA. 
Branch Office: 
2640 Myrtle Springs Rd. 
Dallas 20, Texas 


REPAIR BOX & PARTS KIT 


New large size complete with 20% 
more necessary repair parts than ever. 
Permanent heavy-duty box. Over 90 
tools. Specify sprayer size and type 
| shut-off when ordering. 


| 
| 
| 
| 
| 
| 
| 
| clover - leaf corners, draw - bolt 
| 
| 
| 
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| 
| 
| 
| 
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spectors will not kill rats; they 
require landlords and others to 
vet rid of them. If reinspection 
shows nothing has been done to 
control rats, summonses will be 
served charging violation of the 
anti-rat section of the new Health 
Code. Such violations are consid- 
ered a misdemeanor, punishable 
upon conviction by a fine not ex- 
ceeding $500, imprisonment for a 
period not exceeding one vear, 
or both. 

Later the department’s rat con- 
trol program will be extended to 
other sections of the city. Dr. 
Baumgartner said the initial ef- 
fort in Harlem will last two 
months during which time it is 
hoped the 200 blocks will be 
cleaned up. 

This particular area was chosen 
because a, large number of rat 
bites have’ been reported there. 
In the whole city, 450 persons 
were bitten by rats between Jan- 
uary 1 and August 15 of this 
vear. 

The especially assigned inspec- 
tors all received special training 
on rat control from experts of 
the U. S. Public Health Service 
and the Branch of Predator & 
Rodent Control of the U. S. Fish 
& Wildlife Service. 

There are approximately 8,000 
apartment buildings in the 200 
blocks initially inspected and it 
is estimated as many as 100,000 
rats were in the area. 

Landlords will be held respon- 
sible for the ‘‘publie’’ sections of 


each building, such as hallways, 
areaways, 


dumbwaiters, yards, 





Five gallon Modern Mixer, said to be es- 
pecially designed for the pest control indus- 
try, permits the blending and mixing of 
chemicals or poisons in small quantities 
needed for individual jobs. Available in two 
models, one stationary with a 13 hp electric 
motor, and the other with wheels and a 
handle powered by a 2'\4hp gasoline engine, 
both are built of welded steel and have a 
level plane turntable that permits easy mix- 
ing of liquids or solids. Each also has an 
agitator and oilite bearings and alemite fit- 
tings throughout For more_ information, 
write Modern Manufacturing Co., Dept. PC, 
160 North Fair Oaks Ave., Pasadena, Calif. 
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New home for Extermital Chemicals, Inc. of Dayton, Ohio is the attractive 3,700 sq. ft. build- 
ing shown above. Fully airconditioned, this new structure includes executive and sales offices, 
the bookkeeping and accounting department with its huge National Cash Register accounting 
machine, plus Addressograph and mailing room, and conference room. There is also a 3,200 
sq. ft. warehouse that contains Extermital’s chemical supplies, mixing vats, and equipment. 
Remodeling of old facilities, installation of a new heating plant, and the new building cost a 
total of $55,000. Founded in 1936, Extermital specializes in preventive and corrective termite 
control and has developed more than 50,000 contracts in its 23 years of operation, according 


to company president, W. 


McCain. Extermital has some 43 affiliated operators in Ohio, 


Indiana, Michigan, Pennsylvania, West Virginia, and Kentucky. 





cellars, and other portions of the 
building not under the immediate 
control of a tenant. Owners will 
also be held responsible for strue- 
tural conditions, such as rat 
holes, broken floors and ceilings, 
and leaky or defective plumbing 
whether in the public part of a 
building or in apartments. 

Tens of thousands of leaflets 
telling tenants about the control 
program and what they should 
do are being distributed as in- 
spections are made. 

“It’s a big job,’’ Dubinsky 
told PC, ‘‘but a necessary one 
and we’re all working very hard 
to eliminate as much as possible 
the property-destroying, disease- 
carrying rats which have plagued 
certain sections of the city for a 
long time.”’ 





Tunis to Mass. U. 

William D. Tunis, former ex- 
tension entomologist at the Uni- 
versity of Connecticut, has joined 
the department of entomology 
and plant pathology at the Uni- 
versity of Massachusetts where 
he will do similar work. 

Tunis replaces Dr. Ellsworth 
H. Wheeler, extension entomolo- 
vist since 1948. Dr. Wheeler will 
devote most of his time to teach- 
ing courses on pest insects and 
their control to both four-year 
and Stockbridge students. He 
will continue to handle that por- 
tion of extension work dealing 
with home horticulture. 

A graduate of the University 
of Massachusetts in 1949, Tunis 
obtained his master’s degree 
from the University of Minnesota 
in 1951. He has completed re- 
quirements for his Ph.D. at Mas- 
sachusetts U. 


ill. Business Management 
Workshop Open to All PCOs 


The sixth annual Pest Control 
Business Management Workshop, 
to be held on the campus of the 
University of Illinois at Urbana, 
Dee. 8-10, is open to PCOs from 
all states. 

Sponsored by the Illinois Pest 
Control Assn. in cooperation with 
the university’s Bureau of Busi- 
ness Management, this year’s ses- 
sion will be exelusively devoted 
to some of the critical managerial 
and administrative problems to- 
day’s PCOs face. Such topics 
as pricing, personnel selection, 
selling, business correspondence, 
intelligent planning, and others 
are to be discussed by Ill. U. ex- 
perts who have worked with the 
pest control industry for five 
years. 

All sessions are to be held at 
the centrally located Illini Union 
Building on the campus. Housing 
and eating facilities of the Ur- 
bana-Lineoln Hotel will be made 
available to those attending. 

Registration fee is $15. Inter- 
ested PCOs should write for ap- 
plication blanks to the Institute 
Supervisor, Division of Univer- 
sity Extension, 116e Illini Hall. 
Ill. PCA officers advise early reg- 
istration because of an anticipated 
heavy demand for the limited 
number of places open. 





Harris Leaves Guarantee 


Joseph Harris, long-time tech- 
nical director and manager of 
Guarantee Sanitation Co. in New 
York City, has left the company 
to start his own firm, Harris Ex- 
terminating Co., at 520 Fifth Ave. 
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The Illinois Pest Control Association 


MSA's complete line | Proudly Presents 


of safety equipment loecmmienteas 


helps workers Business Management 
control pests safely, § Workshop 


comfortably 


December 8-10, 1959 
University of Illinois, Urbana, Ill. 








Instruction by  top- 
flight university ex- 
| perts with five years 
® experience working 
M-S-A® INDUSTRIAL GAS MASK with the pest control 
Protects the wearer while formulating, industry. 
mixing or applying organic insecticides 
and other highly toxic pest controls. 


Full vision, complete facial protection. 
Gas-tight seal. 


We invite you to take 





home a Carload of 


: Illini Union Blidg., site of Dec 
Profitable Ideas. PCO Business Conference. 


Are you a one-man operation or one of 
a team of hundreds? No matter . 


M-S-A M-S-A HON GAS MASK here is your opportunity to attend a con- 
HCN DETECTOR (type GMK) ference exclusively devoted to the vital 
business management problems faced 

Easy-to-use, accu- Safeguards operators against Hy- 


rate instrument drocyanic Acid Gas in areas where by the modern PCO. 


*“*sniffs out’’ con- 


< enough air is present to support @ POLICIES @ PLANNING 
centrations of HCN life. Complete range of individual 
in any suspected 


canisters and masks available for @ PRICING @ SELLING 
area. Three squeezes all other vapors, dusts, fumes. 


of the aspirator @ PERSONNEL SELECTION 
bulb register 


amount of HCN in @ BUSINESS CORRESPONDENCE 
is ; And Many Other Important Topics 


Conference Open to All PCOs 
Registration Fee $15.00 


Housing Available 
M-S-A DUSTFOE RESPIRATOR 


Comfortable, lightweight breathing Limited Enrollment Act Now! 
protection against dusts not signifi- 
cantly more toxic than lead. Stream- 
lined design eliminates blind spots. * scammed .. SS a ee oe? ae ee eee ee ee 
Workers wear this one. Institute Supervisor 
Clip | Division of University Extension 
Ilini Hall 

| Champaign, Illinois 
Out | 1 am interested in the Sixth PCO Management 

| Workshop, Dec. 8-10, 1959. Please send registra- 
and tion and reservation details. 


: MINE SAFETY APPLIANCES COMPANY | ei nes 
201 North Braddock Avenue, Pittsburgh 8, Pa. 1 Mail | 
Member of National Pest Control Association Company__. aie 


Today| Address___ as 


WRITE FOR INFORMATIVE BULLETINS 
CONTACT THE MSA MAN 


Every day —in many ways— MSA products safeguard millions of lives 
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Primer 


Prep Questions for Licensing 
Tests: One 


The following questions are part 
of a long quiz used by members of 
the Ohio Pest Control Association to 
train their servicemen-to-be for li- 
censing examinations within the 
state. Prepared mainly by John 
Gedeon of Cleveland’s Knox Pest 
Control, the questions cover essen- 
tially all material touched upon by 
examiners in Ohio, as well as in 
many other states. Questions & an- 
swers taken from Gedeon’s outline 
include true and false, multiple 
choice, fill-the-blank, and matching 
type puzzlers. PCOs everywhere 
should find this a handy tool for 
their service training program, 
whether they’re coaching new men 
for a state test, or just keeping 
themselves and the older men up- 
to-date with the industry’s current 
technology. In the questions below, 
just pair up the right definition with 
the chemical term by placing the 
“letter” for the correct definition 
next to the proper chemical. 


PESTICIDES 


1. Strychnine 
2. Sodium Fluoride 
3. Sodium Silico Fluoride 





4. Dichloro diphenyl 
Trichlorethane 

5. Thallium Sulphate 
6. Phosphorus 

7. Metallic Poison 


8. Organic Poison 


DEFINITIONS 

(a) A chlorinated hydrocarbon used for 
insect control. 

(b) A metallic poison used for control 
of rats, mice, and ants. 

(c) A metallic poison used for control 
of rats and roaches. 

(d) A salt of a metallic poison used for 
roach control. 

(e) A salt of a metallic poison for con- 
trol of moths and carpet beetles. It 
it used as a mothproofer. 

(f) An organic chemical used for mouse 
control. 

(g) A poison derived from a metal or 
a salt of that metal. 





New “Flip Cap” polyethylene nozzle with a 
permanently attached cap is designed to in- 
crease the filling and closing speeds of 
round and se nozzle-type cans. Suitable 


for packagers of insecticides, the new noz- 
zle is offered on all sizes of round and ob- 
long cans where screw cap closures are now 
used, according to the manufacturer, Conti- 
nental Can Co., 100 East 42nd St., New 
York 17, N.Y. 





(h) A poison derived from a plant, root 
of a plant, or a flower. 


Answers on page 48 





Pyrenone-Malathion Bulletin 

A new technical bulletin de- 
scribing its Residual Concentrate 
No. 1, an insecticide combining 
Pyrenone and malathion, is avail- 
able from Fairfield Chemicals, 
Food Machinery and Chemical 
Corp., 441 Lexington Ave., New 
York 17, N.Y. 

The free bulletin deseribes the 
concentrate as being effective for 


controlling roaches and other 
crawling insects. The inherent 


odor of malathion, Fairfield says, 
has been largely eliminated by 
their technicians without impar- 
ing its insect-killing qualities. 

Concentrate No. 1 is represent- 
ed as combining the high knock- 
down and kill efficiency of Pyre- 
none with the long-lasting resid- 
ual effects of malathion. 


La. Licensing Law Explained 
(from page 40) 
posed of five persons: the Com- 
missioner of Agriculture, S. J. 
Crory, who is chairman; the 
State Entomologist, E. A. Can- 
cienne, secretary ; Dr. O. W. Rose- 
wall from the entomology depart- 
ment of the Louisiana State Uni- 
versity; and two PCOs, Truman 
Thomas, Anti-Pest Co., Shreve- 
port, and Dennis Miller, A & M 
Pest Control, New Orleans. 
The PCO representatives are 
elected for rotating 2-year terms. 
Examinations are held at the 
convenience of the applicant. Ar- 
rangements must be made in ad- 
vance with the State Entomolo- 
gist’s Office, Department of Ag- 
riculture & Immigration, Ento- 
mology Division, Baton Rouge. 
Louisiana has had legislation 
covering the operations of pest 
control operators since 1930 when 
they were included in a law cov- 
ering both horticulture and gen- 
eral pest control. The two fields 
were separated when two laws 
were passed in 1942. Revisions of 
the PCO law have been made in 
1948 and 1954. The latest change 
became effective May 29 of this 
year when the fee for termite 
jobs was reduced from $5.00 to 
$3.00 per job and at which time 
the provision was made for ex- 
cess funds in the termite-job re- 
serve fund to be turned over to 
the University of Louisiana. 





CSMA Proceedings $7.50 
Copies of the Chemical Special- 
ties Manufacturers Associations 
45th Mid-Year Meeting Proceed- 
ings are now available at $7.50 
per copy postpaid in the USA 
and Canada; $8.00 elsewhere. 
Send check with order to H. 
W. Hamilton, CSMA seeretary, 50 
East 41st St., New York 17, N.Y. 








“Tuo Way MONEY MAKER! FUMMO-KILL 


SELL IT! 


USE IT! 
FUMO-KILL has the following advantages: The New Effective Fumigant 


EASY TO USE: Requires no ECONOMICAL TO USE: Two That Will Kill 
Special Equipment. ounces fumigates up to 6,000 


cubic feet. Mosquitoes, Flying Moths, Spiders, 
FUMO-KILL is truly the modern method of insect extermi- Silverfish, Flies,Wasps, and Exposed 
nation. Light match to contents of can, will produce fumes— Waterbugs, Roaches, Bedbugs, and 
NO FLAME. Non-hazardous. This amazing FUMO-KILL Ants 
insecticide has been tested, and found effective against most 
types of household pests. 





This amazing FUMO - KILL 
insecticide is by all qualifi- 
cations a leader in its field. 


Follow instructions on <an for best results 


For complete information write or phone today 


snttem MAR-MEL Pzodacts, Jue. 


Phone Van Buren 6-2050—61 
753 South Kedzie Ave. Chicago 12, Illinois 


FUMO-KILL can be obtained in 2 oz. (enough for up 
to 6,000 cubic feet)—4 oz. and 1-lb. cans. 
Cost of 12—2-oz. Cans $ 7.50 per doz. 
Cost of 12—4-oz. Cans 13.50 per doz. 
Bulk ; 4.50 per Ib. 


Delivery Charges Prepaid 
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a Each year more and more cities and resort areas de- 
i pend on LETHANE 384 for mosquito control. When 
used for fogging and adulticiding applications the 
remarkable knockdown and kill counts obtained even 

on resistant varieties pleases officials, pleasure- 


seekers, operators and tax payers. 
Are your : 


Ask your custom sprayer or your local pesticide 


mosquito : dealer about LETHANE 384 . . . or write directly to 


our Agricultural and Sanitary Chemicals Depart- 
sprays ment for complete information. 
doing 


the ge 








LETHANE is a trademark, Reg. U. S. Pat. Off. and in principal 
foreign countries. 


PP} Chemicals for Industry 
ROHM €& HAAS 


= COMPANY 
WASHINGTON SQUARE, PHILADELPHIA 5, PA. 





a 
Pry 








The Original... 
And Still The Best! 





G ETZ “For More Than 70 Years Choice For Quality” 
DDT 4GAL. BLIZZARD COPPER 
COMPRESSED AIR SPRAYER CONTINUOUS SPRAYER 








Finest compressed air spray- Solid copper tank. 
POWDER BLOWER er made. High pressure Pump barrel is 
gauge. 7 ft. hose. For all csegmiess brass 
spraying purnoses. Twin nozzles. 

















Pt. & Qt 
(39 ounces) 


$].2 5 facu 


F.O.B. 
St. Louis, Mo. 


RITESIZE SPRAYER 


2 Gal. compact, compressed 
air sprayer. Dome top weld- 
ed tank. 5 ft. hose. Light 


weight. Highly popular. 





SMITH 
SPRAYERS 


ere unsurpassed in de- 
sign and overformance. 
Many styles and sizes 
for every pesticide spray- 
ing need. 


SEND FOR CATALOG. 


Order Your Supply Today! 














GETZ EXTERMINATORS, INC. 





2234 OLIVE STREET ST. LOUIS 3, MO. 





D.:B. SMITH & CO., sso main st., Utica 2; N.Y. 
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Infestation Report 


Contains pertinent portions of the 
Department af Agriculture’s Cooperative 
Economic Insect Report, material from uni- 
versity entomology departments and reports 
from readers. PCOs noticing infestations 
in their own areas are urged to communi- 
cate with Pest Control so their information 
may be added to this infestation report. 


AQUATIC INSECTS 


Rhode Island: Mainly Chironomidae, 
with some Trichoptera, causing cost- 
ly economic damage to fabrics in a 
large textile mill. Attracted by 


lights, insects get on cloth and rollers. 
Those with green body fluids cause 
stains that cannot be removed from 
the cloth. 
COCKROACHES 

Utah: A problem in many homes 
and in some hotels and stores in 
Salt Lake County. Blattella_ ger- 
manica, Blatta orientalis, and Su- 
pella supellectilium most commonly 
encountered. 

DRUG-STORE BEETLE 

(Stegobium paniceum) 
Virginia: Probably this species, very 
heavy in homes in an entire neigh- 
borhood in Danville. Probably com- 
ing from a large tobacco warehouse 
nearby. 


FLEAS 
Massachusetts: Unspecified species 
causing much trouble in homes 
throughout the State. Rhede Island: 





< 


19 T-H SALES OFFICES AND WAREHOUSES 


PROVIDE YOU FAST DEPENDABLE SERVICE 


ON ALL PEST CONTROL CHEMICALS. 





Heavy populations of Ctenocepha 
lides canis in several houses in South 
Kingstown. North Dakota: C. canis 
infestations reported in 3 homes at 
Fargo. Populations appear to be 
highest in several years. 


FACE FLY 
(Musca autumnalis) 


Recent reports of increasing infesta- 
tions of this imported fly species 
from Virginia, Ohio, Wisconsin, and 
Michigan. 

OLD HOUSE BORER 

(Hylotrupes bajulus) 
Maryland: Larvae infesting floor 
joists in a home at Landover, Prince 
Georges County. Pennsylvania: Heavy 
infestation in a barn in Bradford 
County. North Carolina: Large num- 
bers found in a house in Robeson 
County. 

DAMPWOOD TERMITE 
(Zootermopsis angusticollis) 
Oregon: Winged form beginning to 
appear in abundance in western por- 

tion of the state. 

BROWN DOG TICKS 
(Rhipicephalua sanguineus) 
Ariz-na: Heavy and _ troublesome 
around homes in central and south- 
western areas of the state. Ala- 
bama: Activity increasing in Lee 
County. Texas: Heavy infestations 
observed on dogs and around homes 

in Karnes County. 


Notebook 


TIPS AND IDEAS FROM THE FIELD 


Threshold of Termite Control 
by Harry Katz 
Elco Manufacturing Company 
Pittsburgh, Pennsylvania 

Literature describes many cases 
where termites which infested a 
home had been effectively cut off 
from the soil with proper control 
procedures but continued to sub- 
sist from a continued source of 
moisture. 

One such situation has _ oe- 
curred more frequently than 
ever in the last few years, particu- 
larly in southern areas. This 
has been in houses that have an 
exposed threshold under a door, 
on the side facing the worst 
weather conditions. Water accu- 
mulates there and can _ provide 
termites with a moisture reser- 
voir when there are long periods 
of dry weather. Under these con- 
ditions, termites can do consider- 
able damage to subfloor, floor- 
ing, trim, and furnishings — even 
in homes where some of the wood 
members are pressure-treated. 

To get around this problem, the 
termite operator can use Wood- 
treat-TC, a heavy bodied penta- 
chlorophenol emulsion which re- 
mains on the surface of the wood, 
until drier weather removes 
enough moisture in the wood to 
permit the preservative to pene- 
trate below the surface. Wood- 
treat-TC should be applied liber- 
ally to the exposed wood in the 
subfloor nearest the wet thresh- 
old. 
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Foreign ‘‘Face’’ Fly Invading U.S.; 
May Be Pest of Homes and People 


A new pest closely resembling 
the housefly is invading sections 
of the United States attacking 
principally livestock, according 
to a warning from the Survey 
and Detection Operations of the 
U.S. Department of Agriculture’s 
Plant Pest Control Division. 

Called the ‘‘face’’ fly in this 
country, in Europe it is known as 
the raven fly and in Canada as 
the black bush fly. It has become 
a pest of animals from Vermont 
to Wisconsin and as far south 
as West Virginia this year caus- 
ing reduced weight gains of beef 
cattle and decreased production 
from dairy cows. 

Word from the National Pest 
(‘ontrol Association is this fly 
may become a_ household pest. 
When cold weather comes, these 
flies seek shelter in buildings and 
other protected areas. Thousands 
may hibernate in recesses about 
windows or in attics. Although 
they are troublesome when they 
enter such situations, they are 
serious nuisances in the spring as 
they emerge from their winter’s 
hideaway and nest around win- 
dows or on sunny walls. 

Identification and pictures of 
the ‘‘face’’ fly have come from 
the Ohio Agricultural Experi- 


ment Station in Wooster, Ohio.. 


Robert E. Treece, assistant ento- 
mologist there told Pest Control: 

‘““The size difference between 
the ‘face’ fly and the housefly 
is only slight. The only good 
characteristic [ know which 
would be useful to pest control 
operators in identifying the face 
fly is illustrated in the head-on 
view of this new pest (see illus- 
tration). The inner margin of 
the eye is distinctly angled in 
the face fly. This is not true of 
the housefly which has a rounded 
margin. 

‘Also, this condition is found 
only in the female face fly. The 
male has its eves close together. 
it is necessary to use a hand lens 
to observe the eve characteristics. 

‘‘In the field we have noticed 
a sex ratio of about 75% female 
and 25% male face flies. There- 
fore, PCOs are most likely to pick 
up a female. Unfortunately, | 
don’t believe there are any good 
characteristics PCOs can use for 
differentiating the males of the 
two species, ”’ Mr. 
served. 


Treece ob- 
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Differences Between Female “Face” Fly and Female Housefly 





Photos courtesy Ohio 


Female “Face” Fly 


Agricultural Experiment Station, Wooster, Ohio 


Female Housefly 





Adult face flies gather in large 
clusters on the faces of animals, 
especially around the eyes and 
nose. They suck available liquids 


and irritate the eyes, causing 
swelling and tearing. Nostrils, 


mouths, and other moist surfaces 
are also attractive to the pest. 
The adults seek fresh blood from 
wounds, seratches or bites caused 
by other insects, but are unable 
to inflict such injuries. 


In some instances, aS many as 
1,000 such flies have been found 
on a cow. Usually the adult flies 
are found in bright, open areas, 
especially on light-colored sur- 
faces. Males congregate in the 
sun on fences, walls or trees. 


The face fly occurs in Europe, 
including Great Britain, as well 
as in India, Israel, and China. It 
was first found in North America 
in 1952 in Nova Scotia, Canada. 
The following year it was re- 
ported in Long Island, N. Y., ae- 
cording to the NPCA executive 
secretary, Dr. Ralph E. Heal. 


During 1958 the fly occurred 
in small numbers in Ontario, 


Canada, in Virginia and in Ohio. 
In 1959 it has become an impor- 
tant pest on animals in Ohio, 
New York, Indiana, and Illinois, 
and in sections of several neigh- 
boring states. This has been a 
‘‘phenomenal, almost explosive 
increase both in distribution and 
numbers in a single season,’’ the 
NPCA reports. 

Both sexes hibernate in large 
numbers in buildings. The eggs 
are laid on tiny stalks over 
patches of cow manure. The yel- 
low larvae, when mature, move 
into soil to pupate. Adults are 
active from early spring to late 
autumn, but the number of gener- 
ations is not known, experts say. 

In the case of annoyance to 
human beings, it appears these 
flies are attracted to the wet skin 
of bathers or perspiring workers. 

Control of the face fly is diffi- 
cult because several residual in- 
secticides, which would probably 
be effective, cannot be used on 
dairy or meat animals soon to be 
slaughtered. Frequent applica- 
tions of repellents may protect 
the animals, Dr. Heal advises. 
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Classifieds 





When answering ads where box number only 
is given, please address as follows: Box num- 
ber, c/o Pest Control, 1900 Euclid Avenue, 
Cleveland 15, Ohio. 


Rates: ‘Position Wanted” 5c per word, min- 
imum $2.00. All other classifications, 1c per 
word, minimum $2.00. All classified ads must 
be received by Publisher the 10th of the month 
preceding publication date and be accompa- 
nied by cash or money order covering full 
payment. 





HELP WANTED 





FLORIDA certified pest ccntrol 
operator wanted for unusual oppor- 
tunity in responsible position. All 
replies confidential. Interviews in 
Tampa at our expense. Terminix 
Company, 3432 South Dale Mabry, 
Tampa, Fla. 


OPPORTUNITIES UNLIMITED. The 
world’s largest pest control organiza- 
tion (AAA-1 rated) has interesting 
openings for men with initiative and 
ambition. We operate in 28 states 
from coast to coast and there are 
opportunities open in many phases 
of our operation servicemen, 
managers, technical representatives 
and salesmen. Experience in pro- 
fessions related to pest control help- 
ful, though not necessary. Liberal 
salary and incentive arrangements 
provide unparalleled opportunities 





STATEMENT OF OWNERSHIP 

Statement required by the Act of August 
24, 1912, as amended by the Acts of March 
3, 1933, and July 2, 1946 (Title 39, United 
States Code, Section 233) showing the own 
ership, management and circulation of Pest 
Control, published monthly at Painesville, 
Ohio, for September 21, 1959 

1 The names and addresses of the pub 
lisher, editor, managing editor, and business 
managers are Publisher, Trade Magazines, 


Inec., 1900 Euclid Avenue, Cleveland 15, 
Ohio; Editor, James A. Nelson, 1900 Euclid 
Avenue, Cleveland 15, Ohio; Managing edi- 
tor and business manager, none. 

2. The owner is: (If owned by a corpora 
tion, its name and address must be stated 
and also immediately thereunder the names 
and addresses of stockholders owning or 
holding 1 per cent or more of total amount 
of stock If not owned by a corporation, the 
names and addresses of the individual own 


ers must be given. If owned by a partner 
ship or other unincorporated firm, its name 
and address, as well as that of each individ- 
ual member, must be given.) 

Trade Magazines, Inc., 1900 Euclid Ave- 
nue, Cleveland 15, Ohio; James A. Nelson, 
1900 Euclid Avenue, Cleveland 15, Ohio 

3. The known bondholders, mortgages, 
and other security holders owning or hold 
ing 1 per cent or more of total amount of 
bonds, mortgages, or other securities are: 
If there are none, so state.) None. 

4 Paragraphs 2 and 3 include, in case 
where the stockholder or security holder ap- 


pears upon the books of the company as 
trustee or in any other fiduciary relation, 
the name of the person or corporation for 
whom such trustee is acting; also the state- 


ments in the two paragraphs show the af- 
fiant’s full knowledge and belief as to the 


circumstances and conditions under which 
stockholders and security holders who do 
not appear upon the books of the company 
as trustees, hold stock and securities in a 


capacity other than that of a bona fide 
owner 
5 The average number of copies of each 
issue of this publication sold or distributed, 
through the mails or otherwise, to paid sub 
seribers during the 12 months preceding the 
date shown above was: (This information is 
required from daily, weekly, semiweekly, 
and triweekly newspapers only.) 

JAMES A. NELSON, Publisher 


Sworn to and subscribed before me this 21st 


day of September, 1959. 
WILLIAM A. BROWN, Notary Public 
My commission expires January 20, 1960. 


for men with good judgment and the 
ability to get along with people. Our 
firm, over 50 years old, offers em- 
ployee benefits including paid vaca- 
tions, sick leave, life insurance, 
hospitalization and pension plan. All 
replies confidential. Interviews in 
Atlanta by invitation at our expense. 
Write in detail to Orkin Extermina- 
ting Co., Inc., 713 W. Peachtree St., 
Atlanta, Ga. Attention: Personnel 
Dept. 


MANAGERS WANTED. Due to in- 
tensification of sales efforts, we have 
several established territories open 
in Eastern North Carolina. We want 
ambitious men, 25 to 45. Compen- 
sation will be on a profit-sharing 
basis. Interviews at our expense 
upon invitation. Terminix Company, 
of North Carolina, 7 Exchange Place, 
Raleigh, N.C. 


ENTOMOLOGIST with insecticidal 
chemistry background for quality 
control and research position in Mid- 
western pest control company. Re- 
ply Box 512, Pest Control magazine. 


EXCEPTIONAL OPPORTUNITY. We 
have an opening for an important 
position that will provide better 
than average immediate earnings and 
will lead to opportunities unequalled 
even if you were to operate your 
own successful business. The man 
we select will be cf high moral cali- 
ber. He will be college trained in 
one of the sciences related to pest 
control or have a good business back- 
ground. Experience in our business 
helpful but not essential as we are 
prepared to train the man we select. 
If you are between the ages of 25 
and 45, industrious, progressive, get 
along well with people and have 
managerial and sales ability we cor- 
dially invite your inquiry which will 
be held strictly confidential. Vogel- 
Ritt, Inc., 4721 Chestnut St., Phila- 
delphia 39, Pa. Att: Stephen A Ritt, 
Vice-President. 


CHEMICAL & EQUIPMENT Sup- 
plier needs two salesmen to work 
east and west of a line running from 
Toledo, Ohio through Wheeling, West 
Virginia, and south. They will call 
on PCOs, metropolitan housing au- 
thorities, and wood preservers. Sal- 
ary and commission. Car furnished. 
Excellent opportunities. Send full 
resume of your experience and back- 
ground, along with a recent photo, 
to Box 513, Pest Control magazine. 





WANT TO BUY 





YOUR INQUIRY INVITED. Would 
you like to sell your business and 
retire, or semi-retire? Or, would 
you like to remain fully active in the 
pest control business and greatly in- 
crease your earnings? Whatever your 
wishes may be one of our plans may 
precisely fit your requirements. 
Write for details. Your inquiry will 
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be held strictly confidential. Vogel- 
Ritt, Inc., Stephen A. Ritt, Vice- 
President, 4721 Chestnut St., Phila- 
delphia 39, Pa. 


WILL PAY TOP PRICE for extermi- 
nating business in New York City 
area. Cash. Replies confidential. Box 
478, Pest Control magazine. 


FORTIFIED RED SQUILL, powder 
or extract. Advise potency, condition. 
J. T. Eaton & Co., Inc., 1106 Lake- 
view Rd., Cleveland, O. 


EXPANDING FIRM interested in 
buying pest control business or 
routes in Chicago, St. Louis, Kansas 
City. Willing to retain existing per- 
sonnel under flexible arrangement. 
Box 510, Pest Control magazine. 


WILL PAY TOP PRICE for exter- 
minating business in New York City 
area. Cash. Replies confidential. Box 
439, Pest Control magazine. 





Answers to Primer on page 44 


Cr: 2 moe 4 A: 4. B: 
2c: % G & Hi. 
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There's NO SUBSTITUTE for 
44 Years’ Experience! 
Pest Control 
INSURANCE 


Every phase of 
Rodenticide and Insecticide Coverage 


for Pest Control Operator 
And Allied Industries 


including 
Public Liability (1080 included) 
Products Liability @ Auto Liability 
Workmen’s Compensation 
Property Damage @ Accident and Health 
Life Insurance & Employee Insurance Plans 
All Allied Lines 
Policies in all American Stock Companies 


wtenee 





The Best Protection at = 
The Lowest Cost Possible °§51/ComTrot 
B. & D. A. 


WEISBURGER 


PHONE: LOngacre 5-4356 
1440 Broadway New York 18, N. Y. 
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THE FAVORITE 


WITH PCOs 
DICO STAR 


Pistol-Type 


SPRAYER 


Save money by using’ a 
sprayer that delivers 
small amounts of ex- 
pensive chemicals direct 
to infested areas with- 








out dripping, flooding or 
waste. 





for Pest Control work: 
Insecticides, Deodorants; Disinfect- 
ants, etc. 

It is light . . . compact, has a new 
easy hand grip control — no drip- 
ping, easy to fill. 


Designed 


HAS TWO (2) INTERCHANGEABLE NOZZLES: 
1 - Fine Fog Spray 
2 - Penetrating Pin Stream (reaches 20 feet) 
Bl - One Quart Container (brass bottom) - straight ex- 
tension - $10.50. 

. on orders of 6 or more units 10% discount .. . all 
copper container, add $1.25 to price, — Your Best Buy! 7 


IDICO PRODUCTS CO. 
8 W. 125th St., New York 27, N. Y. 


Please send us units 











(0 check enclosed [) bill us 

NAME a 
ADDRESS 

CITY & ZONE STATE 











SMO-CLOUD 
BUG KILLER 


Registered with 
the U. S. Dept. of 
Agriculture 


1 doz. 2 oz. cans 
$7.80 
1 doz. 4 oz. cans 


$13.50 


ALSO 
MOTH-CLOUD end 
BUG-TAB TABLETS 





1. For your regular service work. 
2. For your one-shot special jobs. 
3. For a highly profitable resale product. 


Send for 


FREE SAMPLES MOCUUUCUClE uu on Gelge 


2256 W. Ogden Ave., Chicago 12, Ill 





| Please RUSH samples of SMO-CLOUD, MOTH-CLOUD 
and BUG-TAB to: 





NN a 





l Name 
| 
| 
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Please Mention PEST CONTROL 






* SURVEY REVEALS 
8] 7 OF HOMEOWNERS 
WANT PHOTO PROOF! 


*“Foto-Proof" independent 
market research survey. 
Copy on request. 


“FOTO-PROOP” 
WILL GET YOU MORE BUSINESS! 


Become a “Foto-Proof" operator and "'cash- 
in" on this new franchise plan that's sweep- 
ing the country. It's easy and simple to get 
more busines$ when you offer homeowners 
photographic proof of termites. National 
advertising will make homeowners in your 
city start asking for “Foto-Proof". Make 
sure now, that your franchised shop will be 
the only one they can call for Foto-Proof" 
service! Act immediately! Only one oper- 
ator will be appointed in each city. 

prema —— MAIL TODAY! =e eeey 
| “Foto-Proof" Corporation 


613 North Boston 
Tulsa, Oklahoma 


Yes Sir, send me more information about 
becoming a “Foto-Proof" operator. 
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Pestales 


Phostoxin King, Wilfred Gunn, who 
also runs Hollywood Termite Con- 
trol in Los Angeles, was telling folks 
at the NPCA convention about his 
new home at 2569 West 5th St. in 
L.A. He was in his usual good 
humor, especially after having seen 
his daughter and son-in-law, Walt 
Estelle, in Texas on his way to 
Biloxi. 





* * * 


Sixty-year PCO Firm. Late in Sep- 
tember Theodore Meyer Ine. in 
Philadelphia celebrated its 60th an- 


Martin Meyer and his 
mother, Mrs. Bertha K.. Meyer, were 
feted at a special banquet held in 
Philadelphia’s John Bartham Hotel. 
Congratulations. Not many firms in 
this business three-score years. 

* * * 


niversary. 


Top salesman. It was nip-and-tuck 
all the way to see which NPCA 
member would bring in the most 
new members during the past 12 
months, but the winnah was Fred 
P. Wright, Wright Pest Control Co., 
Augusta, Ga., who turned in nine. 
Fred received an engraved desk pen 
set as first prize during Boosters 
Club ceremonies at the convention 
last month. A close runner-up was 
Karl Hassler of Minx Products in 
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! 
‘KER CHEMICAL sonpo®® ' 


pests. 


packages and soil 
Is non-explosive and non-flammable. 


Is economical to use. 


Kolker Methyl Bromide is packaged in regular one-pound 
cans with 2% chloropicrin as warning agent, and 125, 
150 and 450 pound cylinders of 100% methyl bromide. 

Sale of Kolker Methyl Bromide will be handled by dis- 


tributors throughout the country. 


For further information on this highly effective fumi- 
gant, please call or write us today. 


KOLKER METHYL BROMIDE 


Kills insects, mites and related pests in all stages of their development. 
Has a high degree of toxicity to a wide range of insects, rodents and other 


Has rapid volatilization and a high rate of diffusion into stored grain, bales, 


Does not leave any residual odors, tastes or stains. 


wncing 


LKOLKER 


METHYL 
BROMIDE 


Now being produced at our modern 
plant in Newark, N.J., Kolker Methyl 
Bromide is the outstanding fumi- 
gant for the elimination of insect 
_ and rodent infestation of grain, to- 
bacco plant beds, seeds, dried fruits, 
cereals, nursery stock and a wide 
variety of other products. 































| VOLKER 
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CHEMICAL CORPORATION 


600 Doremus Ave. - Newark 5, N. J. - MArket 2-4085 


PES 













El Monte, Calif. In fact, his re- 
cruiting work drew so much favor 
from association officers, they 


awarded him by making Karl chair- 
man of their membership committee. 


Five & Ten Stink-kitty business. 
Les Marston’s Calpro Pest Control 
Co., Pasadena, Calif., won (?) a con- 
tract recently for trapping and de- 
stroying skunks within the city lim- 
its of his municipality. He gets $5 for 
setting each trap and $5 to get rid 
of each stink-kitty caught. The 
town’s Health Department let out 
bids for getting rid of its skunk 
population to reduce the possible 
spread of rabies and typhus the 
critters can carry. Don’t imagine 
Les had much competition when it 
came time to open bids; must have 
been his civic pride to help Pasadena 
in distress that made him willing 
to take this five and ten (dollar) 
work. 


* * * 


Man of the Year. At its 25th Anni- 
versary Inaugural Ball recently, the 
Junior Chamber of Commerce of 
Washington, D. C. presented its “Man 
of the Year” award to Robert B. 
Byrne. He was cited for his devotion 
to civic projects and “unselfish and 
effective service” to the Jaycees. 
Bob and his well-known father, J. 
R. Byrne are co-owners of Apex Ex- 
terminating Co. in the nation’s capi- 
tal. A nice honor to one of our 
industry’s younger members. 


* * * 


Credit where it’s due. Employees of 
Redd Pest Control Co., Jackson, Miss. 
recently formed their own credit 
union open to fellow workers in the 
firm’s Natchez and Gulfport branches 
as well as those of its affiliate In- 
dustrial & Utilities Service Co. Fred 
C. Ray is treasurer of the group. 
Thus the Redd organization joins 
some 563 other credit unions serving 
employees of chemical manufactur- 
ing firms, according to the Credit 
Union National Association. 


* * * 


Oldtimer retires. Art Richards, who 
has run A. H. Richards & Sons in 
Wilkes-Barre, Pa. retired from busi- 
ness October 1. He’s sold his Wil- 
liamsport division to Hygienic Sani- 
tation and his Wilkes-Barre accounts 
were taken over by J. C. Ehrlich Co. 
Art won’t appreciate our calling him 
an “oldtimer” for he is certainly not 
that in age or spirit, but he’s been 
in this business a long time and is 
well liked. 


* * * 


A step in the wrong direction. While 
making a rodent inspection at an old 
monastery in his city, Bill Buettner, 
Buettner Pest Control, Brooklyn, 
N. Y. stepped out too far on a board 
he thought was well supported, only 
to have it give ’way and tumble him 
some 18 feet to the ground. Fortu- 
nately, his injuries were confined to 


two broken shoulder blades. It 
could have been much worse. Even 
though this happened some four 


months ago, Bill’s just now beginning 
to get over his cast-stiffness. 
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Residual 
Sprays 


Require Both Of These "Plus” Factors: 
Flushing Power And Fast Knock-down 


It takes both to provide effective control of 
crawling insects. And the one material rec- 
ognized by formulators and PCO’s alike for 
its superior flushing and knock-down char- 
acteristics is Pyrenone.* 

The versatile Pyrenone concentrates are 
unique in other ways, too. They are synergized 
combinations of technical piperonyl butoxide 
and pyrethrins. Both ingredients are so low 
in toxicity to human beings that sprays based 
on Pyrenone are widely used in homes... in 
hospitals . . . and in sensitive food areas. 

For spot applications, in less critical areas, 
to control crawling insects or to provide 
residual control of flying insects, Fairfield now 
offers Residual Concentrate No. 1—an unusual 
combination of Pyrenone and Malathion. Unu- 


FOOD MACHINERY 
AND CHEMICAL 


sual in that it is extremely effective against 
“resistant” insects—and is free of objection- 
able odors. 

Remember, too, that Pyrenone is completely 
compatible with other pesticide materials, in- 
cluding chlorinated compounds and organo- 
phosphates. ¢ 

For complete technical data on Pyrenone 
concentrates, write the nearest office of Fairfield 
Chemicals. Branches in principal cities. In 
Canada, write Natural Products Corporation , 
Montreal and Toronto. 


Pyrenone 


*Reg. U.S. Pat. Off., FMC 


Putting Ideas to Work 
FOOD MACHINERY AND CHEMICAL CORPORATION 
Fairfield Chemicals 





Sales Headquarters 
441 LEXINGTON AVENUE, NEW YORK 17, N. Y. 


CORPORATION 





For New Housing 
TERMITE CONTROL 


aldrin 


e LOW IN COST e LONG LASTING 
e EASILY APPLIED 


Now listed in the Minimum Property Standards of FHA 


Get the latest facts from 


SHELL CHEMICAL CORPORATION 


AGRICULTURAL CHEMICALS DIVISION 
460 Park Avenue, New York 22, New York 








—— 


_ 





